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| stocks and bonds, unearned premiums, and reserve for contingencies, Com- 


| the company desired, the surplus could readily be increased nearly two 


(COPY.) 
Hon, John F. Cornell, State Auditor, 


Lincoln, Nebraska, 
Dear Sir: 


In accordance with your instructions of recent date, we have exam- 
ined the affairs and conditions of The Continental Insurance Company, of 
New York, more especially the business done in Nebraska. We have verified 
their Annual Statement from the general ledger and recapitulation books. 
Each and all of the bonds, stocks and real estate mortgages have been care- 
fully examined and the cash and bank statements checked up to date, 

We examined the list of resisted claims, and found only one in the State 
of Nebraska, This is anold claim. It has been before the courts since 1895, 
and is now in the Supreme Court, the point at issue being the validity 
of the ‘‘lron Safe Clause.’ 

The system of bookkeeping is complete and concise and the check upon 
each department is perfect, 

We desire to call your attention to three items, viz.: value placed upon 


New York, March 12, 1900. 


parison of the stock quotations of to-day and the Company’s inventory value 
shows that the assets could readily be increased at least ten per cent, In 
the matter of unearned premiums. if figured on the Nebraska basis, that 
liability would be reduced twenty per cent. The $300,000 reserve for con- 
tingencies is not required at all by our statutes. It can thus be seen that if 


million dollars, These facts of themselves are sufficient to show how con- 
servatively the Company is managed. 

We are Indebted to President Moore for a large amount of data placed at 
our disposalin the way of statistics, which has given us a large and com- 
prehensive history of the Company. 


Respectfully ‘bubmitted. 


JOHN M. GILCHRIST 
J. A. SIMPSON 





State Examiners, 





The amount and permanence of your income depends upon your hold 


upon your customers, 








Your hold upon your cust s depends on their confidence in you, 


Their confidence in you depends on their experience with 


the companies in which you insure them. 


Protect yourself by giving them CONTINENTAL policies. 


FOR AGENCY APPLY TO 


THE CONTINENTAL FIRE INSURANCE CO. 


PRINCIPAL OFFICE, 46 CEDAR 8T., NEW YORK. 


WESTERN DEPT., RIALTO BLDG., CHICAGO, ILLS, 





Founded 1792. Charter Perpetual. 





INSURANCE COMPANY 


ORTH AMERICA 


No. 232 WALNUT STREET, 





PHILADELPHIA. 





Capital, - - = $8,000,000.00 
‘.ssets, January |, 1900, 9,295,037.08 


Surplus over all Liability of Capital and Reinsurance 


$1,696,780.55 





CSTARLES PLATT, President. EUGENE L, ELLISON Vice-Pres. 


BENJAMIN RUSH, Second Vice-President. 
GREVILLE E. FRYER, Secretary and Treasurer. 
T..HOUARD WRIGHT, MarineSec. 


JOHN H. ATWOOD, Ass’t Sec. 





REVISED EDITION. 


THE THREE SYSTEMS 
LIFE INSURANCE. 


By THE LATE MERVIN TABOR. 





This work has for many years been a standard among in- 
surance men owing to the lucidness of its explanations of the 
fundamental principles underlying all life insurance. It shows 
clearly the merits and defects of life insurance practices as 
exemplified in old-line or legal reserve companies, stipulated 
premium, natural premium or assessment associations and 
fraternal orders. 

A new and revised edition of this valuable work has just 
been issued by THE SpEcTATOR CoMmPANy, with the* data 
brought fully in line with the times. It will be found quite as 
interesting and instructive as the original work which passed 
through eight large editions. 


PRICE, Bound in Flexible Leather, $2.50 





ADDRESS, 


THE SPECTATOR COMPANY, 95 William St., NEW YORK, 
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C. D. CRANE’S DOUBLE AND TRIPLE-INDEX 








Insurance Expiration Registers 





QUICKEST LIGHTNING EXPIRATIONS ESTIMATING 
TO TO NEVER SPACE 
WRITE. FIND. OVERLOOKED. UNNECESSARY. 


Send for Sample Sheets and Circular Price List to 
WRITES NAMES 


: L ; 
Most” THE SPECTATOR COMPANY, A PHABETICALLY 


95 William St., New York. 





WRITES FOR THIRTEEN PAPER AND 
BLOCK YEARS’ BINDING 
INSURANCE. USE. FIRST CLASS. 








1829. CHARTER PERPETUAL. 1900, 


FRANKLIN FIRE INSURANCE CO. 


OF PHILADELPHIA. 








Capitai 2 $400,000.00 
Insurance Reserve 1,577,056.17 
Unpaid Losses, Dividends, etc : 25,603.19 
Net Surplus . 1,104,232.79 





ToTAL ASSETS, January 1, Igoo 3,106 892.15 





OFHICEHERS : 
JAS. W. McALLISTER, PrEsIDENT. EZRA T. CRESSON, Secretary, 
GEORGE F. REGER, Vicr-PREsSIDENT. SAMUEL K. REGER, Ass’t SECRETARY. 


DIRHCTORS : 
James W. McAllister, George A. Heyl, Charles M. Swain, John Sailer, Joseph Moore, /r., 
Harry A. Berwind, Geo. Fales Baker, M. D., Charles W. Potts, George F. Reger, SamuelY. Heebner. 





AGENCY DEPARTMENT; Rosert H. Wass, Manager. Joun M. Drencer, Secretary. . 








: 
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SEVENTH EDITION, NOW READY. 
THE 


ACCIDENT INSURANCE 
MANUAL. 


1900. 


A The Accident Insurance Solicitor, containing Hints 

GUIDE ‘0° Agents, how to obtain business, and a Directory 

of Plans and Contracts portraying the leading feat- 

ures of the Stock and Mutual Accident Companies 

in the United States. This work also includes a carefully pre- 

pared classification of the various risks according to the hazard 

of occupation. An especially valuable feature is the table of 

benefits, showing at a glance the indemnities paid by all 
companies, 

The chapter on “ Hints to Agents,” written by a field man 
and manager of many years experience in the accident insurance 
field, is full of salient points for those engaged in soliciting. 

Tue SPECTATOR CoMPANY, noting the wonderful growth 
of accident insurance, takes pleasure in presenting the above 
work for the instruction and guidance of the thousands engaged 
in accident insurance work. 

The work is handsomely printed, bound in convenient 
form for the pocket, and will be sent post-paid on receipt of 
price. 


Price of the Accident Manual, Bound in Flexible Leather, $1.60. 
THE SPECTATOR COMPANY, 


95 WILLIAM STREET, NEW YORK, N. Y. 





1900. 


The United States Life Insurance C0. 


IN THE CITY OF NEW YORK. 


1850, 





OFFICERS. 


GEORGE H. BURFORD, President. 


GEO. G. WILLIAMS, Vice Pres. 
C. P. FRALEIGH, 2d Vice Pres. 
RICH’D E. COCHRAN, 3d Vice Pres. 


A. WHEELWRIGHT, Secretary. 
WM. T. STANDEN, Actuary. 


J. L. KENWAY, Asst. Secretary. 
- ARTHUR C. PERRY, Cashier. 
JOHN P. MUNN, Medical Director 





FINANCE COMMITTEE 


GEORGE G, WILLIAMS, 
JOHN J. TUCKER, 

E, H. PERKINS, Jr., 
JAMES R, PLUM, 


President Chemical National Bank 

" ‘ P . 2 ‘ . 7 : Builder 

. President Importers’ and Traders’ National Bank 
Leather 





3 Active and Successful Agents, wishing to represent this 
_ Company, may communicate with RICHARD E. COCHRAN, 


Q en, at the Home Office, 275 Broadway, New 
_ York. 





Ee ie..4 22 


Endowment, 
i «~< Accident 
Insurance. 


HE 4&TNA Life Insurance Company, 

of Hartford, Conn., grants Policies 

containing every desirable feature. Refer- 

Address the 
Company for Insurance or an Agency. 


ence, its numerous patrons. 


LARGEST COMPANY in the World 
writing Life and Accident Insurance. 


J. C. WEBSTER, 


Manager of New York Office, 
. Germania Building, 
Cor. Cedar and William Streets, New York 


General Agent Accident Department. 





NOW READY. 


The Ninth (1900) Annual Edition 


The Handy Guide 


Premium Rates, Applications and Policies” 


OF 


American } Life Insurance Companies. 


THE HANDY GutmDE has attained such a high standing among life insurance 
field-workers that no well-equipped office is considered complete without it. 
It is incomparably the most convenient, most complete, and most accurate 
compilation of data ever presented to the life insurance world. This is the 
unanimous opinion of the thousands who use it and who are the most com- 
petent to judge of its merits. 

The new edition for the current year, greatly improved, is now ready for 
delivery. This valuable publication contains all the latest policy 
contracts and the dividend results issued by Companies 
in 1900 and since the last edition was printed. 


Orders should be sent in at once to secure, early copies of this most valu- 
able work for field-men. 


Price (handsomely bound in flexible leather) 
“ (with three supplements issued July, October and December), 


2.75 
Address all orders to 
THE SPECTATOR COMPANY, 
95 William St., New York. 
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FIDELITY AND CASUALTY GO 


97 TO 103 CEDAR ST., N.Y. CITY. 


Assets, $3,827,582.06. 
Losses Paid to June 30, 1900, 


Surplus, $786,372.01. 
$12,080,495. 74, 


CASUALTY INSURANCE SPECIALTIES : 


BONDS OF SURETYSHIP FOR PERSONS 
IN POSITIONS OF TRUST. 
PERSONAL ACCIDENT, BURGLARY, PLATE GLASS, BOILER, 
ELEVATOR, EMPLOYERS’, LANDLORDS’ AND 

TEAMS’ LIABILITY. 


OFFICERS: 


GEO, F. SEWARD, President. ROBT, J. HILLAS, Treasurer and Secretary. 
HENRY CROSSLEY, Ass’t Secretary. 





Manual of Policies and Rates 


FOR 1900. 


STIPULATED PREMIUM, ASSESSMENT AND FRATERNAL 
LIFE INSURANCE. 


A valuable work for the Agents of Life Insurance Companies of all classes. 

This publication shows the Policy Forms, Rates, Warranties, and the 
Plans of Operation of thirteen prominent Stipulated Premium and 
Assessment Life Insurance Organizations. The plans and policies of eigh- 
teen leading fraternal orders are especially of value for comparison. 


Price of the Manual of Policies and Rates, bound in fiexible 
leather, $1.60. 


Handsomely printed and bound in convenient form for the pocket. 
Sent postpaid on receipt of price. ; 


ADDRESS, 


THE SPECTATOR COMPANY, 


95 WILLIAM STREET, 
NEW YORK. 





The Mutual Benefit 


LIFE INSURANCE COMPANY, 
NEWARK, N. J. 


ame OO0UD < -. + 


PRESIDENT. 

ASSETS (Market Values) Jan. 1, 1900.....6..sseseceeeeees $70,466,400.46 
LIABILITIES, N, J., and N. Y. Standard............+00++ 64,840,707.24 
5 625,693.22 


SURPLUS..... Co erererccesesecesececeesseceus oneee . 


The New Policy Contracts of the 


MUTUAL BENEFIT 


Contain Special and Peculiar Advantages 
which are not combined in the Policies of 
Any Other Company. 


THE MUTUAL LIFE INSURANCE COMPANY, 


OF KENTOCKY. 
Home Office, -. - - - - - LOUISVILLE. 
SEMI-ANNUAL STATEMENT, JUNE 30, 1g00. 





CREED |, cnc sabe Sapa a eae GCAM taka uate n eeep essen s $2,939, 283.23 
RN 0a DOT OCA) 5 54 isso swale cle wenwesionwr saee 2,846,693.00 
USES 2s Sacha sas nein siantouseaohiay acme ose sere 92,590.23 
INCREASE IN SURPLUS IN SIX MONTHS......... 52,055.26 
é INCOME. EXPENDITURES, 
Premiums, . $271,598.41 | To Policyholders, . $193,684.46 
Interest, . . 126,591.46] Expenses, etc., 126,808.01 
Total, 398, 189.87 Total, 320,492.47 


Insurance in Force, $15,102,795. 


During the Six Months the Company made Increases in Assets, Surplus, Insurance in 
Force and Income and decreased its Expenses. 


GEORGE W. MORRIS, Presipenr. 


DAVID MERIWETHER, Secretary. 





[Extract from the Examiner’s Report to the Insurance Department, State of Kentucky, dated August 2, 1900.] 


**T append hereto a copy of the semi-annual statement fur June 80, 1900, prepared by 
the officers of the company. It shows a divisible surplus of $92,590.28 against a surplus of 
$44,573.02 allowed by the report of Examiner Wolfe, ty ape as of November 30, 
1899, seven months before. _ I verified the entries from the books of the company, counted 


the bonds and other securities deposited in the vaults of the Trust Companies, looked into 
the methods of valuation, and believe the statement represents the financial condition of 
the company on the date named.”—(June 80, 1900.) 








Insurance Company 


NEW YORK 
HENRY B. STOKES, President 


THE NEW POLICY GUARANTEES 


EXTENDED INSURANCE 


PAID-UP VALUES 
AND 


LOANS AT 5% 











AGENTS WANTED IN UNOCCUPIED TERRITORY 





ORGANIZED 1863. 


FIREMANS FUND 


INSURANCE COMPANY, 


SAN FRANCISCO, CAL. 








EASTERN DEPARTMENT, 


me nRmmIe 206- lC( ;:té«‘( 
Cc. W. KELLOGG, Manager. 


BOSTON, MASS. 








CENTRAL DEPARTMENT, 


167 AND 169 LA SALLE STREET, an ee 
BERNARD FAYMONVILLE, Manager. 


CHICAGO, ILL. 















SS, 
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PRUDENTIAL 


oe 
MAS THE | 


ORDINARY, 





, 


OVER 3,500,000 POLICIES IN FORCE. : 
INSURING OVER '$500,000,000. 


ACTIVE AGENTS WANTED. 
Home Office, 2 Insurance Co. of America. 
preety N. J. Th e Prudenti a John FP. Dryden, Prest 


istabtished 1865. 





TH 


Frankfort Marine, Accident and Plate Glass 
Insarance CO. 


OF FRANEFORT-ON-THE-MAIN, GERMANY. 


Employers and Public Liabilities, Elevator Insurance Workmen’s 
Collective, Individual Accident and Plate Glass. 

For the security of Policyholders in the United States of America, a 
devosit has been made in the State of Massachusetts, of $200,000.00 in 
United States Bonds. 


UNITED STATES DEPARTMENT, 


100 William Street, New York, N. Y. 
F. G. VOSS. MANAGER AND ATTORNEY. 


1900 EDITION. 


Benefits Under Accident Policies. 





A Chart showing at a glance the benefits granted under the 
personal accident policies of stock and mutual accident com- 
panies arranged under the following heads : 

Death, Both Eyes, Hands or Feet, Hand and Foot, Right 
Hand, Either Leg, Left Hand, Either Foot, One Eye, Permanent 
Disability, Weekly Indemnity. 

Other columns show the number of weeks indemnity is 
allowed for, and the yearly cost of a $5000 policy. 

In the case of companies issuing policies providing extra 
compensation for injuries received while traveling in regular 
passenger conveyances, the increased benefits are also stated 


Price per Copy Manila Binding, - = 25 Cents, 
iii «6 oe Leather ae a ak 50 «a 


THE SPECTATOR COMPANY, 


95 William Street, New York. 





Home Life Insurance Co. 


OF NEW YORK. 


GEORGE E. IDE, - President. 


Assets, $11,348,859.12 
Dividend-Endowment Fund, 626,713.00 
Net Surplus, 1,203,278.42 
Outstanding Insurance, 49,258,697.00 





THE 


Employer's Liability Assurance Corp 0, 
LIMITED, OF LONDON, ENGLAND. 


SAFE AND RELIABLE INSURANCE AT CONSERVATIVE RATES, 





Policies issued giving full protection to Employers against loss by claims from 
Employees on account of Accidents for which they are liable. 


Combination General Accident policies giving double benefits in case of rail- 
road accidents. Also insures Owners of Buildings for a nominal 
Premium against Claims and Lawsuits arising from 


ELEVATOR ACCIDENTS. 


PREMIUMS INCLUDE INSPECTION. 





APPLETON & DANA, - - - -_ = Boston, Mass. 


Managers for the United States. 





EDMUND DWICHT, Jr., State Agent, 
7 WILLIAM STREET} NEW YORK, 








THE NATIONAL INVESTMENT COMPANY 


CAPITAL $200,000.00 
DEPOSITED WITH STATE TREASURER, $42,000.00 


INCORPORATED IN 1894 


Offices, Mitchell Building 
CINCINNATI, O. 


December 31, 18g99—Shows 25% increaee business Over previous year. 

In Five years it has paid to Certificate Holders over $280.000,00 

Its Investment Certificates mature rapidly and, pay 
large profits. 

Redemption Values guaranteed onall contracts in good standing. 

No Medical Examination and no restrictions as to age 
or sex. 

Its business is protected and regulated by law, and is endorsed by bankers, 
merchants and business men generally. 

Its officers and promoters are responsible and reliable business men. 

Agents and Investors concede it to be the most popular form of 
investment before the public. 
Some good territory open for active and reliable Agents. For par- 

ticulars address, THE NATIONAL INVESTMENT CO. 

Mitchell Building, CINCINNATI, O. 
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ORGANIZED 1865, 


VIRGINIA STATE INSURANCE 60., 


RICHMOND, VA. 


Cash Capital, - — 
Losses Paid, - - - 


$200,000.00 
$1,723,259.41 


N. V. RANDOLPH, President. CHAS. K. WILLIS, Treasure ; 


ROB’T LECKY, Jr., Secretary. 


[. ¥. BROWN, General Agent, 77 William St., N. Y. 


C. E. ANGELL & CO., General Agents for Louisiana and Texas, New Orleans, La. 
ALFRED PAULL, General Agent for West Virginia, Wheeling, W. Va. 
T. T. HAY, General Agent for North Carolina and South Carolina, Raleigh, N. C. 
1900 EDITION. 
ANALYSIS OF 


POLICY CONDITIONS 
AMERICAN AND CANADIAN LIFE INSURANCE COMPANIES, 


Analysis of Policy Conditions deals with the policy conditions of over fifty prom- 
inent life insurance companies operating on the American continent, under the following 
heads It is a companion work to our annual publication, the Handy Guide to Premium 
Rates, Applications and Policies. 





Ace Limit. Non-Forreiture ConpiTIONs. 
APPLICATION, OccupaTIoN. 
BENEFICIARY. Options OF SETTLEMENT. 

_ Deatu Craims, PAYMENT OF PREMIUMS. 
Divipenpbs. REINSTATEMENT 
Dug tina. RESIDENCE AND TRAVEL. 


INCONTESTABILITY. 
INTOXICANTS AND NARCOTICS. 
Loans on Pourcigs. 
Maximum Amount CARRIED. 


Suicipg. 

SURRENDER VALUES. 
VIOLATION oF Law. 
Women, 

Single Copies, 75 cents; 100 Copies, %60.00, 


HANDSOMELY BOUND IN FLEXIBLE LEATHER FOR POCKET 
WITH FLAP SHOWING DETAILS OF AGENT’S OWN COMPANY. 


Appress, THE SPECTATOR COMPANY, 
95 WILLIAM STREET, NEW YORK, 


USE 





JOHN T. STONE, Prest. 


J. G. CLOUD, Supt. Agents 


MARYLAND 
GASUALTY GOMPANY, 


HEAD OFFICE, 
EQUITABLE BLDG., BALTIMORE, MD. 





Capital Paid in Cash, - ~ on - $750,000.00 
Surplus, - ~ - - ~ ~ ~ 666,289.07 
Surplus to Policyholders, — - - - 1,416,289.07 


THE STRONGEST CASUALTY AND ACCIDENT COMPANY. 

Employers and Contractors Liability, Boiler, Elevator, Team, 
Personal Accident, Plate Glass Insurance and Sprinkler Leakage 
Insurance. 


New York Office, 142-146 Broadway, 


ANDREW FREEDMAN, E. W. DELEON, 
Resident Director. Resident Manager. 


GOOD AGENTS WANTED. 
Deposited with New York and Maryland Insurance Departments, $500,000 


AIN AND LOSS EXHIBIT FOR 1899. 


A valuable leaflet, showing the various items of the Gain «nd 

Loss Exhibit as supplied by forty-five life insurance companies to the 
various insurance departments. Appropriate ratios are given in con- 
nection with each item, and a comparative table shows the ratios for the 
five years ending with 1899. 

This compilation is the best yet made dealing with this important 
exhibit. 
Prices, $20. per 1,000; $12. per 500; $3. per 100. 

Send ten cents for sample copy. 
THE SPECTATOR COMPANY, 
95 William St., New York. 





ERMANIA FIRE INSURANCE CO., 


62 AND 64 WILLIAM ST., cor. Cedar St., NEw YORK. 
ORGANIZED 1859. 


STATEMENT, JANUARY 1, 1900. 


Cash Capital... 2220... snncnccerccccccccns scenes concen cons coos acoene-nccce $1,000,000, 006 
Reserve for Unearned Premiums .........----2---cccce cocccn cocere ccccne cnn 1,588,646.31 
Reserve for Losses under adjustment -....-..-------------- 222+ ---ene eee eens 91,812.36 
Reserve for alt other Claims... ... oc con se luveccnwacccsase cnccceccucsescesascose 35,008.46 
Net Surplus ....22222--- 2002-000 20. concce cone nooo mens on cee casencer sence coe 2,101 402.85 

iene Radiesse nccaks euecewatced car eaesnheeseesseceeensag=ae $4,816,870.01 


HUGO SCHUMANN, pane. . g 
Fr. Von BERNUTH, HAS. RUYKHAVER, Secretary. 
Geo. B. Epwarps, } Vice-P residents. Gustav Kenr, Ass’t Secretary 


- PHENI 


OF BROOKLYN, N. Y. 





INSURANCE 
COMPANY 





NEW YORK OFFICE: 


4% CEDAR ST. 








LLINOIS LIFE INSURANCE COMPANY 
JAMES W. STEVENS, President, 

Offers exceptional opportunities to men and women who can 
write insurance and who are ambitious to build up a substan- 
tial renewal income. If you are a PRODUCER and do not 
now hold a contract direct from the Home Office, address this 
Company and learn what it has to offer. Mention this paper 
and ask for information concerning the 


-PRODUCERS’ SPECIAL CONTRACT. 


Fort DEARBORN BUILDING, MONROE AND CLARK STREETS, 
CHICAGO. 





HE EQUITABLE LIFE INS. CO. 
OF IOWA 
has some first-class openings for GENERAL AND DISTRICT AGEN- 


CIES in Pennsylvania, Ohio, Illinois, Indiana and Michigan. Contracts 
direct, 


POLICY RESERVES DEPOSITED WITH THE STATE. 


This may be YOUR opportunity to build up a permanent and profit 
able agency. 


ADDRESS THE COMPANY AT 
DES MOINES, IOWA. 








THE 
THE SPECTATOR: 


THE SPECTATOR, established in 1868, is a weekly journal devoted 
ta promoting the best interests of trustworthy insurance of all kinds. The 
subscription price for the United States, Canada and Me-ico is Four 
Dollars per annum, postage prepaid. To all foreign countries in the Postal 
Union Five Dollars per annum. 

THE SPECTATOR has a larger circulation than any other insurance 
journal—and carries no “deadhead” subscriptions. 


THE SPECTATOR COMPANY, Pus isHErs. 
(Telephone Number, “231 John.’’) No. 95 WIttiaAM Srt., N. Y. 
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CONSERVATIVE and consistent resolutions were those 
adopted by the National Association of Local Fire Insurance 
Agents, in session at Milwaukee. If companies and agents 
will conform to their spirit in their future dealings with each 
other and with the public, some of the most vexatiqus fea- 
tures of the business will have been eliminated. We fear that 
the proposed conference with representatives of organizations 
composed of executive officials and department managers will 
not produce much result, for practically the same matters have 
been discussed by officials for months without apparent prog- 
ress toward united action; however, such a conference might 
have a tendency to knit closer the relations between the head 
offices and the field forces. The association is entitled to con- 
gratulation upon its rapid and healthy growth, under strong 
and fostering leadership, and the excellent prospect it enjoys 
for a career of long continued usefulness. 





LIFE insurance enters into the plans of a newly organized 
corporation in Massachusetts known as the National Wage- 
Earners Guild. This organization proposes, in consideration 
of a weekly payment averaging from thirty-five to forty cents, 
to provide sanitary inspection, medical attention and a life 
insurance policy of $500. All healthy men and women be- 
tween the ages of twenty-one and forty will be eligible for ad- 
mission, and it is anticipated that fully two-thirds of all pay- 
ments made by a member will be returned at the end of the 
first protective period, which will be twenty years. The man- 
agers of the guild have been wise enough not to attempt to 
carry the insurance risk, but have made satisfactory arrange- 
ments with one of the great New York life insurance com- 
panies. Although the plan outlined by the projectors of the 
guild is a novelty in this country, it has been in successful 
operation in Germany for a number of years, through the 
State laws requiring employers to pay one-half the expense 
of such health protection. As a class in a life insurance com- 
pany the experience of these guild members should prove 
highly interesting, as the base of the plan is that prevention is 
better than cure. Bad sanitary arrangements are responsible 
for most of the sickness occurring, and especially so among 
the wage-earning classes. By regular inspections and the 
remedying of defects these guild members should be compar- 
atively free from serious illness, with the result of increasing 
their average longevity. 





TuatT man of surprises, C. E. Mabie, has, in his latest move, 
beaten the record. As announced in these columns some time 
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ago, a meeting of the members of the Northwestern Life As- 
surance Company was called for September 1 to consider the 
future course of the company. It had been expected for some 
time that the business would be transferred to the National 
Life Insurance Company of the United States, of which Mr. 
Mabie is also president, but opposition on the part of various 
Insurance Departments developed and a new solution of the 
problem had to be sought. That solution is the reinsurance 
of the Northwestern Life in the Mutual Reserve Fund of New 
York. It was found that the Mutual Reserve was the only 
company which could take over the business of the North- 
western Life with fairness to its own members and the mem- 
bers of the reinsured company. By the transfer, the Mutual 
Reserve gains about 28,000 members, most of whom have al- 
ready consented to the lien plan on their policy, and the as- 
sessment certificateholders are to accept the same require- 
ment, thus providing for the company a legal reserve. It is 
stated that Mr. Mabie will become one of the vice-presidents 
of the Mutual Reserve, spending some time in New York, 
although he will not fail to push the interests of the National 
Life of the United States. The outcome of this amalgamation 
will be watched with a great deal of interest throughout the 
country. The plan has been approved by the Insurance De- 
partments of Illinois, Nebraska and Texas, so that it is evi- 
dent that careful consideration was given it before it was pre- 
sented to the meeting of the policyholders. 





FIRE insurance agents devoting their whole time to the 
business naturally dislike to see duplicate or multiple agencies 
of their companies placed with men in other lines of business, 
who take up insurance merefy as a side issue. Urged by this 
sentiment, the regular agents in some sections are prone to 
favor and to openly advocate the levying or increasing of 
municipal license fces, with the idea of driving out those con- 
trolling but a small volume of business. While this plan may 
prove effective, it works a great hardship to the companies 
who foot the bills; and it also creates the feeling among pub- 
lic officials that insurance companies are fit subjects for taxa- 
tion of all kinds. Bearing in mind that it is always within the 
power of the companies to limit their representation, and that 
loyalty should preclude the advocacy of a system which adds 
to the taxation of the business, it appears that “moral suasion” 
would be the better method of procedure, without recourse to 
extraneous means. If, however, the agents are willing to 
pay their own license fees, the companies would probably 
offer no protest. 

ae. 

Since the foregoing was written the Illinois Association of 
Local Fire Insurance Agents has adopted resolutions dep- 
recating the practice of the companies in appointing “side- 
issue” agents. This subject will doubtless receive all the at- 
tention it deserves at future conferences between represent- 
atives of companies and agents, and we trust that a satisfac- 
tory solution of the matter may speedily be reached. 





TRADERS Fire affairs have not been fully untangled, and the 
receiver is not yet prepared to make any statement. There 
is persistent talk of holding the old directors accountable, but 
the matter appears to be in a nebulous condition, and it is not 
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known whether the’ rumored action would be taken under the 
insurance law or the general corporation law of the State, if 
at all. It is understood that the original capital and surplus 
of the company consisted practically of the funds which had 
represented the interests of the directors in the Traders Fire 
Lloyds, which concern the company succeeded; and it is inti- 
mated that the actual cost of such interests was only about 
sixty-four per cent of their nominal value. As the profit of 
the Lloyds, on liquidation, depended largely upon the cost of 
reinsuring its risks in the company, the adequacy of the rein- 
surance premium becomes an interesting subject. If, by 
means of the identity of management of the two concerns, 
money which should have been paid for reinsurance was made 
to constitute profit for the Lloyds, and, later, capital or sur- 
plus for the company, the question of responsibility is apt to 
come up. The receiver is struggling to get at the true condi- 
tions, and has requested agents to notify him of any loss 
claims. 
* * * * 

The effort of Commissioner Craig of Tennessee to force the 
North British and Mercantile to recognize liability under 
Traders Fire policies after the expiration of the period for 
which the reinsurance premium had been paid, bids fair to 
come to naught; as he has been temporarily restrained by the 
Chancery Court from revoking the first-named company’s 
license as a penalty for non-acceptance of such liability. 





It has been claimed that freedom and publicity will do more 
to keep a life insurance company on the safe side than untold 
volumes of legislative enactments passed to supposedly safe- 
guard the policyholders. The Mutual Life for the past five 
years has been engaged in negotiating with the Prussian gov- 
ernment for freedom of action, and failing a satisfactory out- 
come now resorts to publicity. Four documents have been 
published dealing with the efforts made by the company to 
obtain a renewal of its concession in Prussia, which was sum- 
marily revoked in 1895, and also showing the steps taken by 
the United States government to the same end. It appears 
that the concession granted in 1886 was revoked on the 
ground that the Mutual Life issued tontine policies, and when 
negotiations looking to a restoration of the concessions were 
opened this point was very thoroughly gone into. A com- 
mittee of experts, after spending some time in investigating 
the company’s plans, decided that it was not a tontine com- 
pany, meaning by that, that its policyholders were not classi- 
fied by groups, and the surplus credited to them from time to 
time, but that the surplus was apportioned by the board of 
trustees among all policies entitled to it, as their dividend 
periods expired, whether those periods were annual or at 
intervals of five, ten, fifteen or twenty years. By this ruling 
of the committee of experts the original reason for revoking 
the concession was proved to be groundless, but the Prussian 
government has as yet failed to officially notify the com- 


pany to that effect. On the contrary, it has raised other points. 


against the company, and apparently has refused to listen to 
any reasonable argument against them. The correspondence 
shows that the company has been more than ready to meet 
the Prussian government half-way. It agreed to deposit the 
whole of the reserve on its Prussian policies with the govern- 
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ment in investments approved by it, but an advisory commit- 
tee of Prussian insurance men claimed that was not sufficient, 
and that a further sum should be deposited. The question of 
holding corporate stocks was brought up, and on this point 
the Mutual steadily refused to yield, alleging that the powers’ 
invested in the trustees with regard to the internal manage- 
ment of the company could not and would not be delegated. 
Discrimination in this respect was also charged, it being 
shown that other companies of foreign countries operating in 
Prussia had stocks among their investments, and have not 
been asked to dispose of them. The whole correspondence 
is highly interesting, and strikes an impartial observer as con- 
clusive in its reasonings so far as the company is concerned, 
and reveals on the part of the Prussian government officials a 
determination to keep the company out at any cost. 





SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 


On Tuesday next the semi-annual meeting of the Western Union 
will be held at Niagara Falls. It is generally thought that it will be 
well attended. 

Lines upon certain classes of risks—location thereof or physical or 
moral hazard involved—continue to be a drug on the market, not- 
withstanding the prevailing dullness incident to the regular summer 
season. In order to offset this apparent difficulty or tendency to 
decline on the part of companies, it is stated that one enterprising 
brokerage concern conceived the idea of placing a large block of 
these “difficults” at figures much higher than Exchange rates and 
sufficiently tempting to “land the goods.” ‘This scheme, from re- 
ports, was carried out to the tune of upward of $100,000, covering 
small lines on stocks located anywhere from seventh floors to top 
lofts of skyscrapers, and at rates which brought the aggregate pre- 
miums over $1800. It is understood that not over two or three offices 
participated in this attractive coup. 





Under circular No. 162 the following is promulgated: 


“Electric Light Clause on Electric. Light and Power Stations—The 
rate committee rules that as the New York board does not issue 
certificates to electric light and power stations, policies covering risks 
of that kind need not have privilege to use electric lights attached. 

“Committee Changes—F. O. Affeld of the Hamburg-Bremen Fire 
retires from the brokerage committee and is succeeded by George W. 
Hoyt of the Liverpool and London and Globe; Chas. L. Case of the 
London Assurance retires from the arbitration committee and is suc- 
ceeded by A. W. Irving of the Phoenix of London; D. D. Leeds of 
the Hamilton Fire retires from the executive committee and is suc- 
ceeded by Geo. Jeremiah of the Pacific Fire.” 


There is a quiet rumor circulating that an underwriter of promi- 
nence and long experience, recently connected with one of the largest 
companies, will shortly be at the head of a new and powerful trust 
company soon to be formed. 


This “up-to-date” fad of purchasing control of companies occa- 
sionally gets a trifle monotonous and tiresome, but the news which 
came out lately about an attempt to secure a controlling interest in 
that solid, conservative and excellently managed institution, the Eagle 
Fire Company, produced a sensation of positive shock. One wag 
suggests a “change.” “How would it do,” he remarked, “to try and 
buy up the Williamsburgh City or the Glens Falls or, better yet, the 
Bank of England? It isn’t any argument that these concerns are 
sound and successful, but someone ought to purchase them just for 
the sake of buying, and thus give something to excite people and 
make them talk.” 


Independence in fire underwriting is growing in a gradual, but 
effective, manner. It is possible that this sentiment may before long 
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result in the withdrawal of more than one company from the city of 
Newark unless something is done to improve the question of rates 
in that locality. 

A few lines have been placed within the past few days on “contract” 
cotton in the stores on Staten Island and in some of the warehouses 
in Brooklyn. 

Frank Norothy of 234 East Seventy-sixth street gave himself up to 
the police and confessed to trying to burn his flat about a week ago. 
He was arraigned and held in $1000 bail on the charge of arson. 

The effort of the Firemens Mutual Benevolent Association to 
secure the incorporation in the proposed new charter for Greater New 
York of a provision dividing firemen into ten and fourteen-hour 
shifts is causing some anxiety among underwriters and others. It is 
stated by Chief Croker that this measure “would cut the efficiency of 
the department in half were new men not employed.” The chief is 
thoroughly opposed to the movement, and he should receive hearty 
support from underwriters. 
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CHICAGO AND THE WEST. 


R. S. Brannen, of Brannen & Kellogg, of Denver, and the father 
of the National Association, expects to visit Europe, now that the 
Milwaukee meeting is over, and will no doubt pay particular atten- 
tion to the workings of the insurance institutes throughout Great 
Britain, with which he is greatly in sympathy. Mr. Brannen’s views 
on the Chinese problem have not yet been definitely ascertained, but 
a useful blotter issued through his flourishing Denver agency repre- 
sents John’s cue as a convenient clothesline for holding the various 
kinds of things dispensed at Mr. Brannen’s office. 


The arrival of a new small company is not very frequent in these 
days when retirements of even large institutions are ordinarily ex- 
pected. The old Louisville Insurance Company has, however, ap- 
pointed Maitland & McAvoy its agents for Chicago, with privlege 
to accept reinsurances throughout Illinois. Since the days of the old 
Louisville Underwriters the Louisville Insurance Company has not 
been in touch with Northern insurance interests, but will be gladly 
welcomed as an honest and conservative company of the old school. 


Manager Glidden of the Chicago Underwriters Association is keep- 
ing up his reputation for admirable administrative ability, and the 
work of the association shows steady, persistent progress in all 
departments. Mr. Glidden is fertile in resources, and believes in 
giving the public correct reasons for rate modifications. His statis- 
tics for ten years as to relative Chicago fire losses on buildings and 
contents show substantially the same as in New York, that the per- 
centage of loss to amount at risk on contents is nearly thrice that 
experienced in the case of buildings. 

A lawyer in Indianapolis named Rooker may yet be in position to 
become a Moses, even though just now his name is Dennis. Mr. 
Rooker, in giving advice to the Indianapolis public about the in- 
surance octopus, made the blunder of forgetting about Paul versus 
Virginia, and hence thought the octopus would have to yield to the 
Sherman anti-trust law, notwithstanding the fact that the Supreme 
Court of the United States has said that insurance is not commerce. 
Instead, however, of kicking himself for saying that the “carrying 
on of insurance business is trade or commerce,” Mr. Rooker should 
now become the leader in a movement to secure an amendment to 
the federal constitution to make his assertion effective, and in such 
an effort he would have an enormous support from numerous sources 
outside of insurance, excepting, perhaps, North Dakota at the present 
time. 


BOSTON AND VICINITY. 

Notwithstanding the fact that the conditions and supervision of 
nearly all classes of fire risks are in excellent condition, not only in 
Boston and vicinity, but in the entire New England field, the keen- 
ness of competition must be held responsible for the prevailing low 
rates, which bring the profits on fire underwriting down to a pretty 
narrow margin. This is, to a great extent, true with regard to 
sprinkler risks, mercantile buildings, dwelling houses and churches; 
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but how to go to work, what to do to improve the conditions brought 
about by the sharp competition, is a problem which underwriters 
would like to solve. But an encouraging feature, so far as Boston 
is concerned, is the decrease in the loss ratio, which during the past 
few months has been considerably less than a year ago during a 
corresponding period. 

The numerous losses caused by the explosion of gasoline tanks of 
automobiles of late is likely to cause the New England Insurance 
Exchange to ponder long and seriously with regard to permits for the 
storage of machines. 

During the past few weeks the State Fire Marshal has been par- 
ticularly busy dealing with incendiary fires. In most instances the 
culprits are speedily apprehended. 

Edward S. Winchester, a noted mechanical expert, died at his home- 
in the Dorchester district of Boston Sunday. He was a well known 
insurance appraiser and was employed especially in cases involving 
mechanical loss. 

A large party of insurance men left Boston Tuesday for Milwaukee, 
Wis., to attend the convention of the National Association of Local 
Fire Insurance Agents. All the principal cities in the New England 
States were represented. The company was under the personal con- 
ductorship of William Gilmour of Hall, Henshaw & Gilmour. 

Among the prominent visiting underwriters to Boston the past 
week were G. A. Van Allen, president of the Commercial Insurance 
Company of Albany, N. Y.; G. L. Stout, president of the Merchants 
Fire Insurance Company of. Newark, N. J., and W. B. Joyce of St. 
Paul, Minn., Northwestern manager of the National Surety Com- 
pany. 

The local agency of the Farmers Insurance Company of Pennsyl- 
vania has been transferred from Rice & Whitney to John H. Mad- 
den of Lynn, Mass. 


George W. Gregerson will remove his offices from their present 
location to the Mason building, on Milk street. 
Life and Casualty Notes. 
The Insurance Department ha been doing a good deal of late in 
the way of “rounding up” Boston Hebrew fraternal societies which 
have been violating the laws relating to fraternal insurance. 


One by one the life insurance companies are adopting the three 
and one-half per cent basis for computing reserves as provided by the 
law passed by the last Massachusetts legislature. Probably new rate 
books will be issued about the first of the year, but it is doubtful if 
there will be any action taken with regard to uniform premium 
rates. 

The annual session of the great council of Massachusetts, Im- 
proved Order of Red Men, was held in Boston, Thursday. The 
records show a very slight net increase in membership during the 
past year. The financial statement shows a balance on hand July 1, 
1900, of $1477. The financial exhibit by the keeper of records showed 
total receipts of $7226; invested funds and funds on hand, $7048; paid 
for relief, $422; paid for expenses, $6359. 


James T. Phelps of the National Life of Vermont has returned from 
his European trip. 














ESSENCE OF THE LOCAL AGENTS NATIONAL CONVENTION. 


“The largest insurance gathering on earth” is the appropriate desig- 
nation for the event of last week at Milwaukee. The attendance at 
the meeting itself did not give any such index to the situation as a 
whole, as the registry of visiting underwriters did to the extént of 
over eight hundred names representative of the best types of agents 
from all parts of the United States. 


The unique prestige of C. H. Woodworth of Buffalo as president of 
the National Association gave to his annual report and recommenda- 
tions unusual weight, and the committee on resolutions did not, 
therefore, do much more than adopt his views with respect to broker- 
age and sole-agency questions.. Mr. Woodworth, moreover, made a 
strong personal plea for the unanimous adoption of the resolutions as 
a whole without debate, and the temper of the meeting in the final 
session was such as to grant his wish, though it may be hoped that 






such compliance shall not be taken as a precedent for the guidance 
of future meetings. 


Thomas H. Geer of Cleveland made the response to the Mayor's 
welcome by way of a prepared address which voiced the sentiment 
against “annexes” and “aliases” by some clever allusions to what 
might happen if the agents were to follow suit and claim the personal 
benefit of similar escape from identification when leading a dual life. 
A. H. Robinson of Louisville delivered his report as chairman of the 
executive committee, and which was again expressive of his personal 
hostility to brokerage in any form and dual agencies in any city. 
The report of Secretary and Treasurer Holmes was curiously silent 
as to finances, and “no questions asked,” but gave a rather full 
review of the Topeka troubles of 1899, wherein Mr. Holmes was 
more or less prominent. The report concluded with the statement 
that the “statistical and financial report, in accordance with prece- 
dent, has been prepared for the executive committee,’ but, as the 
committee in its report is also silent on the subject, one may venture 
the hope that in this case the silence may not only be a golden one, 
but that the “precedent” referred to will not be followed by Mr. 
Holmes’ successor in office. 


The report of Merwin Jackson, Toledo, chairman of the grievance 
committee, was especially concise and complete; that of Mayer Cohen 
of Washington, D. C., chairman of the legislative committee, brief 
and interesting, and that of H. N. Pinkham of Portland, Me., chair- 
man of the organization committee, thoroughly earnest and hopeful. 


The most significant address was, perhaps, that of George P. Shel- 
don, who spoke as president of the National Board of Fire Under- 
writers, and in all sincerity laid upon the National Association of 
Agents the primary responsibility for “restoring order” in the in- 
surance ranks of the United States to-day. The response to Mr. 
Sheldon was in the nature of the resolution subsequently adopted, to 
co-operate with the National Board in its work of securing statistics, 
to the end that a more accurate basis for rating may in time be 
reached with reference to actual experience upon the various classes 
of hazards, especially such as are as yet imperfectly known and 
scheduled. The recognition already received by the National Asso- 
ciation of Agents from every association of prominence in this coun- 
try is certainly beyond the dreams of its founders in 1896-97. 


President U. C. Crosby of the New Hampshire Fire is ex-president 
of the New England Insurance Exchange, and his address was lis- 
tened to with close attention, because of the speaker’s well known 
hobby of fire protection and, in general, improving risks, rather than 
raising rates. George Neiley of Boston, president of the New Eng- 
land Insurance Exchange, also extended greetings, and John P. 
Hubble of Chicago, Western manager of the Greenwich, spoke in 
behalf of the conference committee of the Western Union to the 
effect that if any misapprehension of the design of the agency move- 
ment had ever prevailed it had completely evaporated so far as the 
membership of the Western Union was concerned. 


Otto E. Greely of Minneapolis, president of the “next largest in- 
surance organization on earth,” the Fire Underwriters Association of 
the Northwest, is beloved of the field men, and his scholarly address 
was highly appreciated by the gathering at Milwaukee. It involved 
the important question of the relation of insurance to the public in- 
terest, in which the field man was not only a large factor, but pecu- 
liarly dependent upon the intelligent co-operation of the local agent, 
and hence that the local agency movement was one which naturally 
invited and would receive the strongest possible support from the 
traveling men representing the reputable companies in the business. 


An unexpected addition to the programme was the paper of Mrs. 
Carrie R. Jones of Sherman, Tex., a sweet-voiced lady in a lovely 
gown, who discreetly disclaimed being either a new or an old 
woman. Her paper was, nevertheless, not “distinctly feminine,” as 
it was full of merit and clever hits, including ingenue references to 
such people in the business as Oily Gammon, Jack Pot and Bob T. 
Flush. Her skeleton story is said to have been a “bonified” expe- 
rience. 

Gen. John B. Castleman of Louisville made one of his best speeches 
to the association, and was received with great enthusiasm. His 
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plea was rather radical for the abolition of brokerage, so that agents 
might get ‘all there was in it,” and let the theory of reciprocity in 
exchanges work out its equalizing result with each year, thus pro- 
moting courtesy and good-fellowship, as well as an advance in under- 
writing practice. Gen. Castleman subsequently made an eloquent 
plea in behalf of Louisville as the best place for the next meeting of 
the association in October, 1901. 


The thoughtful paper of Henry H. Putnam of Boston, as to the 
economic aspects of the agency movement, was well delivered, the 
personality of the speaker being much in his favor. No more sub- 
stantial compliment to its real merit could, perhaps, have been given 
than was accorded by the National Association in referring it to the 
committee on resolutions, who subsequently introduced his sugges- 
tions in their report, giving the executive committee power to act 
therein. 


The reports from State associations—in the shape. of five-minute 
talks—are always eagerly looked for, and were on this occasion espe- 
cially interesting. Some States, like Massachusetts and Montana, 
had no grievances whatever, while New Jersey and Missouri were 
all grievances. Maine showed the best record in a legislative sense, 
all obnoxious legislation having now been repealed, rates reduced, 
companies and public both satisfied, and the State Insurance Depart- 
ment intelligent in its general supervision and co-operation. The 
District of Columbia is strong on single agencies, but now beginning 
to look for trouble. Michigan doing fairly well, except that some 
companies will appoint agents whose chief qualification, according to 
Chairman Guenther, is the ability to paste printed forms on policies 
just as well as experienced agents. Texas has a lovely social club, 
with blackboard exercises and special classes in insurance classics. 
The scholarship record of the disciples is remarkably uniform in per- 
centage. Alabama has some trouble with the “moral hazard of some 
local agents,” acording to the only John Smith of Birmingham. 
The general trend of the reports from other States was in the line of 
progress and mutual helpfulness. 


President Woodworth’s personal definition of a “sole agency” was 
adopted verbatim. It is that 


A sole agency is the entire and exclusive representation of a com- 
pany and its subsidiary organizations, if any, by one local agent in and 
for a given territory—the limits of which have been fixed by that 
company—the said company having no financial interest in the busi- 
ness written by others in any part of the same territory. 


The “rift within the lute” (or the “riffle with the loot’) were the 
words, “‘and its subsidiary organizations, if any.”” A motion to strike 
out these words, so as to limit the definition to any one company only, 
did not prevail, and, the report being up for adoption within an hour 
of final adjournment, the opportunities for discussion were naturally 
slim. It is feared that the association may have been impolitic in 
seeking to injuriously affect the interests of many influential and loyal 
companies whose only crime is that their shares are owned in the 
main by other companies, instead of a scattered number of share- 
holders. Because, for example, the shares of the Orient of Hartford 
may have been acquired as an investment by the London and Lanca- 
shire, it is difficult to conceive why a national association of local 
agents should seek to influence either company to dispossess one of 
its agents in favor of the other in a given territory for the sake of 
uniting the representation of both companies in one office. The 
change in shareholding cannot be said to have altered the position of 
the two agents, as such, in the slightest degree, and it is at least 
curious that an association primarily pledged to serve the interests of 
local agents should stand for methods, or, at least, for suggestions, 
which would in many cases, if adopted, prove injurious to settled 
agency conditions and provoke irritation. 





The Milwaukee local agents spared no trouble or expense to make 
the stay of their guests enjoyable, and the fifth gathering of the 
National Association has passed into history with kind remembrance, 
fresh hopes and high satisfaction. 








—Boiler explosions reported in the United States and Canada during 
February last numbered thirty-seven, causing the death of twenty-four 
persons and injuring thirty-eight others, 
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CASUALTY INSURANCE. 


—The Frankfort Marine, Accident and Plate Glass has been relicensed in 
Indiana. 


—John S. Owen succeeds J. R. Thornton as agent for the Preferred 
Accident at Atlanta, Ga. 


—The Ocean Accident has entered Texas, and is represented by Edwin 
Shelby, formerly of Shelby & Coleman of New Orleans. 


—The credit for the payment of the largest health claim on record is 
now claimed by the Aetna Life, which recently paid $567.85 for twenty- 
two weeks’ disability caused by small-pox. 


—The Colorado license of the Traders and Travelers Accident Com- 
pany of New York has been annulled on the ground of the unfavorable 
report as to its condition, made by the New York Department. 


—The Wolverine Mutual Live Stock Insurance Company has been or- 
ganized at Detroit. Among the incorporators are: George W. Kelm, Max 
W. Reach, Thomas Jones, Richard Wagenne and Anthony J. Monning.” 


—A schedule bond covering 586 ‘financial keepers of records’’ of the 
United Order of the Golden Cross, throughout the country, has been writ- 
ten by the American Bonding and Trust Company, through Merrill Bros., 
general agents at Portland, Me. 


—The New Amsterdam Casualty will cease writing burglary insurance 
in all States where the laws divide casualty in two lines. Emloyers’ lia- 
bility and its attendant classes will be selected in such cases. It has 
already discontinued the above-mentioned line in Iowa. 


—The Mutual Accident and Benefit Insurance Company has been in- 
corporated at Cincinnati, O., with the following officers: President, 
Charles Woolford; vice-president, F. A. Oaks; secretary, Charles W. 
Ratterman. The headouarters of the new concern are in the Blymyer 
building. 


—Charles M. Bend, James D. Prendergast and James A. Newell of St. 
Paul, formerly Minnesota general agents for the Maryland Casualty, have 
brought suit against the company to recover $6303 damages. They allege 
that the company sent other agents into their territory, much to the detri- 
ment of their business. 


—A policyholder in the Mason’s Fraternal Accident Association of West- 
field, Mass., was killed one Sunday some time ago by the accidental dis- 
charge of a gun, while he was descending the stairs of his home. The 
company denied liability on the ground that the man was killed while 
hunting on Sunday contrary to the law. Suit has been brought by the 
heirs of the deceased. 


—The National Surety of New York closed the first six months of the 
current year with gains in assets, net surplus, income and reserve. The 
loss ratio for the period was twenty-one per cent, and the usual semi- 
annual dividend of five per cent has been declared. During the past 
three months the company has passed satisfactory examinations at the 
hands of the New York, Illinois and Missouri Departments. 


—H. S. Wagoner, until recently cashier and manager of the Preferred 
Accident’s Boston office, has been transferred to the executive special 
department. Hart A. Webster, superintendent of the company’s metro- 
politan agency department, who recently assumed supervisory charge of 
the Chicago and Cincinnati branches, has added Boston to his territory. 
He has to his credit a record of personally writing and placing $25,000,000 
of new business in twenty-four consecutive months. 


—The London Guarantee and Accident Insurance Company, Thomas F. 
Daly, agent, for the company in Colorado, and W. C. Austin, an accountant 
connected with the Colorado Department, are defendants in a suit brought 
in the United States Circuit Court in Colorado by the Frankfort Marine, 
Accident and Plate Glass Insurance Company, charging them with having 
conspired to injure its business. This suit is the outcome of the report 
made by Austin some time ago regarding an examination of the Frank- 
fort. The amount of damages asked by the plaintiff is $500,000. 


—Employers Liability Assurance Corporation is making a determined 
effort to place itself in the front rank among companies writing health 
and accident insurance, and has issued a number of new forms of late. 
Its health insurance policies are of two kinds—one covering against 
eighteen different diseases at a cost of $10 per annum for preferred or 
ordinary risks, the other covering thirty-nine diseases at a cost of $25 
per annum. Both policies provide $2500 for total blindness or paralysis 
and $25 per week for twenty-six weeks where illness is caused by one 
of the diseases specified. During the past fourteen years the company 
has established and maintained a splendid record for promptness and 
liberality in loss settlements, which Managers Appleton & Dana will see 
does not suffer, 
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NEWS OF THE WEEK. 


National Association of Local Fire Insurance Agents. 


Tye fifth annual convention of this association was held last Thursday, 
Friday and Saturday at Milwaukee, Wis. Copious extracts from the re- 
ports of the president and secretary will be found below: 


First DAY. 

Corporation Counsel Gen. J. B. Doe welcomed the delegates to Mil- 
waukee, T. H. Geer of Cleveland responding. 

Committees on nominations and resolutions, consisting of one member 
from each represented association, were appointed. These committees 
were made up as follows: 

Nominations—Chairman, John C. ‘North of New Haven; George M. 
Waller, Edward S. Rich, Charles E. Parker, Ralph W. Lee, R. M. Hull, 
J. Wachenheimer, George A. Carr, C. S. Elliott, William Rudd, T. A. 
Butler, William Gilmore, A. Campbell, F. W. Peckover, W. G. Berry, M. 
E. Wolf, Walker Taylor, Lewis F. Rauh, W. C. Helmboldt, J. B. Reeves, 
W. L. Stiles, E. W. Wilson and A. A. Warfield. Resolutions—Chairman, 
C. S. Pellet of Chicago; John G. Smith, Charles F. Wilson, George E. Boyd, 
Walter R. Hensey, R. M. Hull, Frank E. Pettit, R. E. Breed, J. E. Reese, 
George L. Danforth, M. S. Bird, J. B. Durfee, George A. Dyer, F. H. 
Wagner, H. J. Skinner, John A. Sheehan, Walker Taylor, Thomas H. 
Geer, W. B. Flickinger, J. W. Cook, J. B. Reeves, Solomon Moyses, W. L. 
Stiles, M. L. Lawrence, W. L. Deckart and Walter Bell. 

The following resolution, introduced by E. W. Wilson of Utah, was 
referred to the resolution committee: 


Resolved, That the National Association request of the president of each 
State association a complete list of all fire insurance companies offering 
or writing business at cut rates, the list to be furnished on the first days 
of October, January, April and July of each year, and that the same be 
published and sent to all members. 


REPORT AND ADDRESS OF PRESIDENT C. H. WOODWORTH. 


Fellow Agents—Many of us may have reason to be dissatisfied with our 
individual business experiences during the past year, but all must feel 
gratified and thankful because of the large accessions to our membership 
and the evidences of the influential position reached by our association. 
This marked advance has been largely due to the continued support and 
assistance of the insurance press and of our friends among the fieldmen 
and managers of the country. Their kindness to us and their service to 
the association are deeply appreciated. 

The conditions prevailing in thg insurance business throughout the 
year did not encourage or warrant aggressive action, and I am satisfied 
that our conservatism during this fiery and trying period has strengthened 
the foundations of our organization and has helped to fit it for a career 
of usefulness that could not have been hoped for if we had allowed the 
association to be drawn into the civil and uncivil wars that have pre- 
vailed, or if we had proposed measures, however just, that the majority of 
agents and companies were not prepared to accept and support. I sympa- 
thize with those who, intent upon the desired goal, are oblivious to ob- 
stacles in the way, impatient at any delay, and inappreciative of the 
progress being made; but when we consider that our association has only 
recommendations to agents and requests to companies with which to 
eppose pernicious practices and precedents that are the growth of years, 
we are encouraged by the present status to hope for full success in due 
season. Nothing would be worse for local agents than to secure all the 
rights they claim and all the privileges they desire before they are pre- 
pared to hold and exercise them wisely. The remarkable success already 
attained through conservative methods and the conviction that the re- 
forms for which we contend can all be secured as soon as conditions make 
them feasible and desirable, impel me to again call attention to the un- 
wisdom of intemperate language, ill-advised legislation and radical action, 
and to the importance of courtesy, equity, consistency and persistency in 
all our doing as individuals and as associations. 

The co-operation and assistance of my official associates during the 
year has been so agreeable and helpful as to leave nothing more to be 
desired. All have responded promptly to every call, and their sacrifices in 
behalf of the association entitle them to our sincere thanks, which I am 
glad to tender for myself and in behalf of our entire membership. 


Here occur references to various committee reports, etc. 


Association Membership and Officers.—Our organization will increase 
in influence and usefulness so long as its membership is composed" of self- 
respecting, self-supporting and self-sacrificing local agents, and while 
its honors and offices are accepted as yokes of service and not sought as 
instruments of power or sources of profit. Should our offices and honors 
be bestowed upon those who seek selfish or personal ends, should our 
ranks be filled with those who are not willing to spend a cent for their own 
benefit and that of their fellows unless they can charge it to their com- 
panies, or should our policy be dictated or our work manipulated by-field- 
men or managers, it would be the beginning of the end of the association. 
We need the approval and commendation of our superiors, but the active 
membership of fieldmen and managers would embarrass our action and 
subject us to suspicion and adverse criticism. What is true of the 
National Association in this respect is equally true of State organizations. 
This view of the matter prompts me to express the hope that it will never 
be thought necessary to attach salaries to any offices of the association 
except that of secretary and treasurer. The increasing amount of work 
connected with this office entitles the incumbent, in my opinion, to a par- 
tial payment for his services, and I therefore recommend that the executive 
committee be authorized to fix and pay that.officer a small salary. 

Overhead Writing.—Before discussing pending questions I wish to make 
some suggestions regarding overhead writing. The law enacted by the 
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companies at our request against this evil practice is being fairly well 
observed. Agents generally are now writing business that has heretofore 
been written at managerial offices. There are agents, however, some of 
whom are vociferous in their condemnation of overhead writing, who dis- 
grace themselves and imperil the whole agency system and their own 
livelihood by writing in the fields of other agents. Such conduct is as 
inconsistent and despicable as that of the managers of their companies 
who permit them to do it. Such agents and managers belong to the class 
of greedy, short-sighted individuals who, while believing in good practices 
for others, will themselves sacrifice every obligation for a petty present 
profit. 

The best course to be pursued with overhead writers, whether com- 
panies or agents, is to promptly ask them to cancel the insurance written. 
If the request is not complied with immediately the matter should be laid 
before the State grievance committee, who will usually be able to correct 
the wrong. When deemed advisable, the aid of the national grievance 
committee may be invoked. Nothing deters wrong-doing so effectually as 
the prompt exposure of offenders. Duty and self-interest should constrain 
managers, fieldmen and agents to be active in assisting the association to 
enforce the rule against overhead writing by securing and furnishing 
evidence of all infractions of which they are cognizant. 


The value of village and country members is here enlarged upon; also 
the advantage of co-operating with State insurance officials. 


Bulletin.—Many have suggested the advisability of issuing a monthly 
or bi-monthly bulletin to our members. I recommend that the president, 
secretary and the chairmen of the standing committees be appointed a 
committee to arrange for and issue such a publication, which shall not 
accept advertisements nor intrude upon the field now so ably covered by 
the insurance press. 

Rating and Classification.—There is nothing that I wish to add to what 
I have heretofore said on the subject of rates, except to remind you that 
there is as much injustice to the insuring public in rates that are too low 
as in rates that are too high. Absolutely fair rates are demanded by both 
principle and policy, but, as you well know, they are impossible to ascer- 
tain or maintain. This fact, however, does not excuse rate-making powers 
from the employment of every known means to approximate equitable 
rating. Predicating rates upon anything less than a general classification 
of the experience of the companies as a whole is unscientific guessing, 
for which there is no warrant or excuse in these days. The classification 
of the business is what the manager needs to point out the danger-line 
and what the agent needs to eatinty the policyholder that he is not con- 
tributing more than his share. * 

Commission and Brokerage. \ sneha wants more income and wants 
it now. Insurance agents are no exception to this rule. We theorize 
against high commissions and generally practice the taking of all we 
can get, without considering the consequences of such action. * * 

To the large number of beautiful, impracticable plans for ie the 
commission question I will add one more, which, however, I am prepared 
to withdraw in favor of any other suggestion more feasible. My idea is a 
graded commission based upon the relative cost to the agent of doing the 
business. Proper rating aims at the same percentage of profit on all 
classes, and if the expense of doing the business is equitably spread the 
small premium must pay a higher rate of commission than the large one. 
A commission of say ten per cent upon manufacturing risks and special 
hazards of all kinds, of say fifteen per cent upon all other risks except 
dwellings and household furniture, and of say twenty per cent upon dwell- 
ings and household furniture, or an equivalent to these rates upon a con- 
tingent basis, would, I think, be fair for all concerned, and would have a 
tendency to discourage the rebate fiend and baffle that ogre, the broker. 

High commissions do not worry agents as much as do high brokerages— 
paid to the other fellow. When we broker a risk ourselves a high rate of 
brokerage is quite acceptable. * * * 

I am not entirely familiar with the conditions in all parts of the 
country, but it is my impression that the practice of brokering large risks 
quite generally obtains. Accepting this as the case, and that the method 
is a labor-saving one and in line with the economic development of the 
business, I think the legitimate operations of the practice cannot be 
eliminated. The largest proportion of the brokerage business is trans- 
acted by local agents, and should our association declare against the 
practice we would condemn ourselves. Such action would also antagonize 
a large number of companies that believe that the brokerage system is a 
legitimate development of the business. We cannot draw the line against 
foreign or non-resident brokers, because that would prevent the placing 
of business by an agent-broker on property outside of his own territory. 
It would be unavailing to limit the payment of brokerage to duly author- 
ized agents, because dummy agents are easily made. Is there any reason- 
able objection to brokerage per se? Are not the evils suffered from this 
source the abuse of the system rather than its legitimate operation? 
Brokerage is either a natural development or’it is not. If demanded by 
business conditions no action of ours would destroy it. If it is a parasite 
it will languish and die if deprived of illegitimate sustenance. It seems 
to me a fair general proposition to all concerned, that a non-resident 
propertyowner give his insurance to an agent or broker of his own town 
to place, and that the agents in the town where the property is located 
should allow the placer a brokerage upon what they write for him. 
Against the men, whatever their titles or positions—whether they carry 
their offices in their hats or represent in some capacity one or more com- 
panies—who say to the insured that the agents who write in accordance 
with tariff rates and rules are robbing them, and secure the business by 
cutting rates and “‘improving’’ the forms, we have a just grievance; and 
we most emphatically declare that managers who furnish the proof to the 
insured in the form of policies in their companies, that the cut-rate and 
form-juggling brokers can do better for them than their neighbors, the 
local agents, are demoralizers of the business, inciters of hostile legisla- 
tion, and are not the friends of local agents or the supporters of the 
American agency system. These abuses are an outrage upon local agents 
and a menace to the agency system that some practice, but none have the 
effrontery to excuse or defend. No one will openly oppose our efforts to 
correct them. The subject of brokerage has given me more thought and 
anxiety than all the other questions before us. I know from bitter ex- 





SPECTATOR 





[Thursday 


perience, of the loss of business because of the organization of trusts and 
from the competition of rate-cutting brokers, and no man is more anxious 
than I to see the rights of agents maintained and their incomes increased. 
I am sure that my recommendations under this head are as strongly in 
the agents’ favor as justice, consistency and feasibility now warrant. 

In my opinion, we should recommend to agents, local boards and all 
other associations of agents: First, that they decline to write for non- 
resident brokers upon the property of residents. Second, that they write 
for non-resident brokers upon the property of non-residents and allow not 
to exceed seven and one-half per cent brokerage thereon, provided: (a) 
that the broker offering the business is recognized by and is in good 
standing with the underwriting association having jurisdiction over the 
town in which he resides or does business; (b) that the rate and form of 
contract conform in every respect with the rates, rules and regulations of 
the rating association having jurisdiction over the risk; (c) that a satis- 
factory stipulation is furnished by the broker that he has not given and 
will not give the insured any rebate or valuable consideration for his 
business, and that the entire line is placed and will continue to be placed 
in accordance with tariff rates, rules and regulations. 

These recommendations if adopted by you will, it is hoped, be approved 
and supported by State and local associations of agents, and also by 
managers, fieldmen and all others legitimately engaged in the business. 
The recommendations should not, however, be construed as interfering 
with‘any special arrangement between companies and agents by which the 
latter receive full commissions upon all risks written within their agency 
fields; and if the interests of all concerned in some State or smaller terri- 
tory demand a different treatment of brokers and brokerage, I, for one, 
should not question the right of a State association or local board to amend 
or modify these recommendations. [Note.—I am indebted to the broker- 
age rules now successfully maintained in Erie, Pa., for the basis of these 
recommendations. ] 

Sole Agencies.—The fact that about thirty of the ablest managers of the 
country, the majority of whom undoubtedly favor sole agencies, after 
months of deliberation were able to agree upon nothing better than dual 
agencies for the smaller fields and multiple agencies for the larger cities, 
proves without other evidence that the universal acceptance of our wishes 
on this question cannot be immediately secured. It is acknowledged that 
our association has thus far handled the subject of agency representation 
wisely, and that our declaration of last year in favor of sole agencies and 
our appeal to companies to conform to our wishes in this matter, have 
been influential in increasing the number of companies operating upon a 
sole-agency basis and in reducing the number of agents maintained by the 
other companies. I am sure that there is no disposition among us to 
recede from the stand taken upon this question, and, in my opinion, we 
should make our position clearer by defining the phrase “sole agency,” 
and I therefore recommend the following as our definition of the term: 
“A sole agency is the entire and exclusive representation of a company 
and its subsidiary organizations, if any, by one local agent in and for a 
given territory—the limits. of which have been fixed by that company— 
the said company having no financial interest in the business written by 
others in any part of the same territory.” This definition recognizes con- 
ditions which cannot be evaded and which must be taken into account in 
any hopeful attempt to put the fire insurance business of the country upon 
a sole-agency basis. We should ignore sentiment, prejudice, theories and 
side issues and consider company representation from a practical stand- 
point and one that is absolutely impartial and inherently right. We 
could not consistently condemn a company which maintains two or more 
direct agents and be silent regarding another company which maintains 
indirectly an equal number of sources of premium income; nor would any 
measure of indirection excuse the silence. The methods of the multiple- 
agency company and of the multiple company have the same effect upon 
the business and bring the same results to those engaged therein; there- 
fore, names, organization, capitalization, previous condition or relation and 
years of precedent are immaterial. It is not a question of means and 
methods—of why it is done, or in what way it is done—but a question of 
what is really done. * * * At this time, in my opinion, our association 
should be content to reaffirm its adherence to the sole-agency principle, 
in accordance with the definition herein presented, with the expectation 
that individuals and other organizations will study the problem earnestly 
and take such action as is practicable and reasonable, and with the hope 
that the ideas of all may before our next meeting crystallize and de- 
termine upon some more positive action if it is then advisable. 

Co-operation.—* * * My observation and experience bring me to the 
conclusion that no plan of co-operation covering points of competition 
can be effective among companies, except during periods of special stress, 
without the support of local agents; and that successful co-operation 
among agents cannot be maintained without the backing of the com- 
panies. Under certain conditions some managers will not remain true to 
their assumed or implied obligations and they cannot be controlled by any 
form of restraint that their associates can employ or moved by any in- 
fluence they can bring to bear upon them. Some local agents with equal 
perversity and disloyalty will at times defy their associates, who are 
powerless to stay their incendiary course. The guerilla agency manager 
would not be dangerous if his course were disapproved by the agency 
force of the country as a whole and their support withdrawn from him; 
and the incendiary agent would be of no more importance than a spent 
rocket if the companies of the country withheld their supplies from him. 

Conclusion.—* * * The vital question with us is not what can we get 
the companies to do for us, but what will we do for ourselves and the 
business. No evil practice in the business could exist a month with the 
agency force of the country unitedly opposed to it. It is simply a matter 
of profit and loss. All devious and demoralizing methods are indulged in 
for the purpose of making money, and men will always be found to prac- 
tice them so long as they are profitable. The line between preserving and 
disintegrating methods must be clearly drawn, and then all classes in the 
business must unite to make the right profitable and the wrong unprofit- 
able before permanent improvement can be expected. The power of local 
agents is evident and their duty is plain. If we fail to act equitably, 
wisely and forcefully we will suffer as we deserve. My final word to you 
is not to be over-elated by success or borne down with apparent defeat. 
Be true, be just, be reasonable, be patient, be earnest, be steadfast; and 
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the wrong practices which we oppose will be eliminated and the right 
principles which we support must be triumphant. 

My friends, I deeply appreciate the honors you have conferred upon me, 
but a thousand times more dear to me are your helpful words of counsel, 
your loyal and sympathetic support, and your innumerable acts of kind- 
ness which have made the burden of my office a grateful yoke. The fact 
that I am not worthy of all you have said and done for me has brought 
humility as well as happiness, and I have gladly accepted all that you 
have given, because you would have it so and because, although unde- 
served, your prodigal kindness has been a constant delight. There is one 
more honor, the greatest of all, that you can confer upon me. Your per- 
severance with unabated zeal and practical wisdom in the good work— 
giving to him whom you shall choose to succeed me in this high office the 
same loyal and judicious support that you have so unstintingly given me— 
is the honor that I crave. This crowning honor, I believe, is to be mine. 


REPORT OF SECRETARY AND TREASURER FRANK F. HOLMES. 


Since the last annual meeting this association has made substantial 
progress. States and Territories are not only organized with a complete 
list of officers, with their own constitution and by-laws, but almost all of 
them are in healthy growth with active and far-reaching influence in the 
support of right principles and in opposition to bad practices in fire 
underwriting. Within the past year your secretary has addressed the 
management of every fire insurance company doing business in the United 
States, setting forth the wishes of this association in regard to the limita- 
tion of the number of agents for each company in each city, and is pleased 
to advise that the replies are not only favorable, but nearly unanimous. 
Some companies have made large individual sacrifices in premium income 
in their efforts to conform to our wishes, and some advertise themselves 
as single-agency companies. We believe that the companies as a whole 
are bending their energies to the sole-agency plan. This reform, which 
will benefit the insuring public, companies and agents alike, may be con- 
sidered the dominant influence of our association for the years 1899 and 
1900. Letters have also been addressed to the companies setting forth the 
advantage to company and agent of national and State organizations, and 
asking their kindly aid in the furtherance of our co-operative objects. The 
replies indicate that the companies are friendly and that they will favor 
us in any cause that has the undivided support of the National Association. 
This feeling of friendliness and co-operation emphasizes the importance 
of some decided rule of the National Association whereby the conceded 
right of the National Association is plainly set forth and corresponding 
limitation on the action of a State association established. I take this 
occasion to state that your secretary has not sent out any official bulle- 
tins to members, for the reason that the insurance and daily press have 
treated us and the measures advocated with such fairness and generous 
publicity that the desired end has been attained much better than it could 
have been in an official publication issued to members alone. We believe 
in publicity, and have been very free in our intercourse with the members 
of the press, and we are pleased to extend to them our personal and official 
thanks for the many evidences of their regard for our mission and the 
manner of its attempted fulfilment, and we are pleased to state that no 
reputable paper has at any time criticised our motive in any official act. 


The secretary here gives details of the settlement of the Topeka rate 
war. 


This appeal by a State association to the National Association for aid 
against demoralizing conditions it was unable to control establishes a 
precedent that can be hereafter incorporated into the code of procedure 
between each State association and the National Association. 

From time to time inquiries have been made of the national secretary 
regarding meetings of State organizations, lists of officers and committees, 
ete., etc. Your secretary has not at all times been able to furnish the 
desired information, and it is thought advisable for each secretary of 
State organizations to mail to the national secretary copies of all notices 
sent to members, also advise of all changes in the officers, with their ad- 
dresses, dates and locations of meetings, etc. The question of dues to the 
National Association for portions of the year prior to the State Associa- 
tion regular year has developed considerable correspondence. It is thought 
best hereafter for the State officials to settle this question with their own 
members and on a given date, say June 1 of each year, send to the national 
secretary a complete list of all members and their addresses, with check 
to cover the duties for the ensuing twelve months. With this system a 
receipt in bulk can be given to the State secretary, who can receipt to the 
member for his dues to the State and National Association. This will 
save much time and relieve the national secretary of much detail work. 

This association has, we hope, passed the experimental stage, and we 
think has outgrown the present constitution and by-laws. It is, therefore, 
my desire that at this session a resolution be passed instructing the 
executive committee to prepare a new constitution, by-laws and platform 
of principles; that the same be submitted to the executive committee of 
the different State associations, and that the same shall become operative 
when it shall have received the approval of the executive committees of 
thirty State organizations. 

The report of the executive committee was, in part, as follows: 


Our welfare and that of our companies is identical. This we have real- 
ized for many years, but it does not seem to have been so construed by 
the companies, hence we should not have found it necessary to organize 
for mutual protection. The disregard of our territorial rights, the in- 
difference for our welfare in multiplying competition, the recognition 
of the brokers’ inroads upon our business, all born of an indomitable 
greed, are in evidence, and as active participants in this movement, we 
wish to take this occasion to say that so long as these conditions exist, so 
long do we expect to use our endeavor to defeat them—not altogether from 
a mercenary standpoint, but because we are satisfied that the business 
will never improve until these objectionable practices have been removed. 
It is a most short-sighted policy to multiply agents for the purpose of 
increasing volume in receipts; it not only lessens the respect of agents 
for the companies’ welfare, creating indifference in the selection and 
protection of risks, but so divides the business as to force good men out 
or necessitate increase in commission to properly compensate them for 
their services. 





THE SPECTATOR 103 


The main issue now before this association is the question of sole 
agency, and we must admit it to be a knotty problem to adjust without 
friction and in equity to all parties in interest; it will be settled, and 
some plan must be evolved that will reach this end. This association 
has put its stamp of disapproval upon the practice and could possibly 
remove it by harsh measures, but a spirit of compromise and concession 
should prevail in all our legislation. 

It remains largely with you, gentlemen, to determine whether or not 
this unfavorable competition on the part of your companies shall con- 
tinue to exist. This association should reiterate its position taken at 
Buffalo on this question and go further—single agencies everywhere; no 
exceptions. It is all bosh to say that a company shall have so many 
agencies in one place and so many in another, according to size. This 
should and will regulate itself in another way, the larger the place the 
fewer companies agents will have to represent. 

The variety of State legislation and the various conditions of State 
laws are so complicating the general agency business as to necessitate 
special contracts in nearly every State. As underwriters, we know that 
neither the interests of the people nor the control of the companies de- 
mand such diversified precautions, and since it appears that prospective 
national supervision is confronted by interstate laws some effort in the 
direction of uniform laws should be made. 

One of the greatest drawbacks to the overhead writing agreement with 
the companies is brought about by the indisposition and lack of proper 
respect on the part of local agents for the territory of each other. The 
companies, so far as we are able to ascertain, have consistently adhered 
to their promise in this respect, but attention is constantly called to the 
inconsistency on our part in violating the spirit of this agreement. Some 
of the State associations have made an effort at reform in this respect, but 
without success. It appears to us that the companies are in a most ad- 
mirable position to control this. They have made the concession to us, 
and in return can demand proper recognition on our part of this agree- 
ment. Let them define the territorial limit of an agent and confine their 
acceptances within that territory. 

In the makeup of the insurance business there is no element at work 
more responsible for bad underwriting practice than that of the foreign 
broker. Why the companies should continue to recognize this middleman 
when they all admit that he is responsible for much of the rate reduction 
and broad and liberal conditions of policy forced upon them, to say noth- 
ing of the fact, which they must know, that he is antagonistic to the 
interests of their legitimate agents, is hard to understand. How long the 
companies will continue to force upon ‘their local agents a practice that 
practically leads up to double compensation, for which they are paying, 
remains to be seen, but in the interest of better rates, reduced expenses, 
better conditions of policy and less competition, some early attention 
would seem to be advisable. Aside from all this, his removal would carry 
with him a horde of small companies that thrive through his influence, 
and which are mainly instrumental in aiding him to gain control of busi- 
ness and enforce the conditions upon which the business is secured. 

If the companies doing a general agency business in this country will 
go upon a single-agency basis, deebine to recognize the broker and force 
their local agents to do so, deny reinsurance to the local companies doing 
a general brokerage business, confining their acceptance to offerings from 
their local men, where the business is located and legitimately belongs, 
we venture the assertion that all the better class of agents would be found 
willing to do business upon a flat fifteen per cent commission basis, and 
would guarantee that the condition of the business would materially im- 
prove. 

There probably was never a time in the history of the business more 
ripe than now to experiment with anything that has about it the sem- 
blance of reform, but we sometimes think the companies do not care to 
engage in measures of this kind, rather preferring an opposite course, be- 
lieving it to be a case of the “survival of the fittest”—a most dangerous 
and costly means to an end, sure to lead up to ruination without accom- 
plishing the result they are after. Under no circumstances should we 
permit ourselves to become a party to such practice. 

We deem it advisable to have it understood that this association is not 
arrayed with any particular class of companies as to policy of manage- 
ment, having reference in particular to the question of separation, or any 
other question of a similar character upon which the companies are 
divided in sentiment. Our membership represents both classes, and, 
therefore, any acts on our part should not be construed as taking part 
with either class. 


The grievance committee reported that most of the complaints lodged 
were due to overhead writing, mainly as between agents, as the com- 
panies have notably diminished the practice. 

The committee on State organization reported that during the year 
seven States and Territories, viz.: Massachusetts, Montana, North Dakota, 
Oklahoma, Rhode Island, Virginia and West Virginia, had organized asso- 
ciations, while reorganizations of virtually defunct associations had 
occurred in five other States. The number of State associations is now 
forty, but some of them need awakening. 

Below will be found extracts from the report of the committee of legis- 
lation: 

I have sufficient confidence in Congress to believe that at the proper 
time our lawmakers will respond to an actual popular demand for the 
repeal of the War Revenue Act. I do not think insurance interests ought 
to make themselves too prominent in advocating this action. It will 
scarcely be done because we want it. 

+ OS * * 


Something more than mere resolutions on our part are needed in a 
movement for general enlightenment of the public respecting our business 
to the end that inimical legislation shall not continue to increase. It is, 
in my opinion, essential that each of us should go into politics, having 
in mind our future welfare; and we need the assistance and co-operation 
of our association to help us mold publie opinion. 


Otto E. Greely, president of the Fire Underwriters Association of the 
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Northwest, exchanged places on the programme with George P. Sheldon, 
president of the National Board, and spoke, in part, as follows: 

Of such rapid and remarkable growth has been this tendency toward 
association that to-day no line or class of business, no profession, no 
scientific calling, is without a special organization to further its particular 
needs. That these associations are built upon purely altruistic principles 
would be folly to assert. It is only in honest fairness to ourselves and 
to that great law of self-preservation which is our first inheritance, that 
we must acknowledge a personal selfishness in this new step which we 
have taken, placing the credit of altruistic results which are outgrowing 
from it where it rightfully belongs, to that higher evolutionary law which 
is ever impelling us onward and upward. 

The business of insurance differs materially in its essential principles 
from any other line, in that it is necessarily a matter of association and 
cannot be otherwise. It is born of the needs of the people and is the 
legitimate and natural offspring of those needs—indemnity for loss by 
fire and an equitable distribution of its cost among propertyowners. This 
is the mainspring of action for the operation of the completed machine 
as for the movement of its parts and may not be ignored in any partic- 
ular. 

Whatever may be the various aspects from which we may be led to 
draw ethical conclusions and sound moral doctrines on account of the 
fraternal nature of the business, it must be acknowledged at the start 
that insurance, and especially fire insurance, rests upon that fundamental 
and innate principle of self-protection. It is for self-protection that the 
propertyowner is impelled to buy indemnity for loss by fire; it is for per- 
sonal gain that the stockholder is willing to risk his money in the perilous 
venture of a fire insurance company, and it is not wholly upon altruistic 
grounds that the manager of a company is induced to steer the craft, or 
the agent to solicit passengers. Nor is this a condition of affairs which 
is in any sense deplorable; on the contrary, legitimate and moral selfish- 
ness is a virtue and only becomes a vice through abnormal development, 

U. C. Crosby, president of the New Hampshire Fire, emphasized the 
necessity of fire insurance to the business world, and deprecated the fact 
that the public generally believed that premium rates were extortionate. 
He held to the opinion that the duty of the companies to themselves and 
the public was more along the line of improving risks than increasing 
rates. He upheld schedule rating as a fair solution of present under- 
writing difficulties, and contended that unduly high commissions were 
unjust to the insured. 

SECOND Day. 


H. H. Putnam of Boston addressed the convention on the subject ‘‘Some 
Aspects of the Agency Movement.” He said that a healthy discontent is 
the prime cause of the agency movement and the first element of its suc- 
cess. His paper dealt with the correlated interests between, and the 
rights and privileges of, companies and agents, the need of co-operation 
and the situation in fire insurance. He urged the appointment of a com- 
mittee of fifteen to confer with committees of three each from the National 
Board, New England Exchange, Eastern Union, South-Eastern Tariff 
Association, Western Union and Pacific Coast Board concerning the fol- 
lowing subjects: Rates, State legislation, compensation, multiple agen- 
cies, overhead writing, brokerage and trust lines. 

Gen. J. B. Castleman of Louisville addressed the meeting on the subject 
of “Unity,” laying stress on the necessity for harmony between agents. 
He also criticised the multiple-agency system. 

“The Mission of Woman in the Insurance World”’ was the topic handled 
by Mrs. Jones of Sherman, Tex. She stated that she was not a ‘‘new 
woman,’ and likewise disclaimed being old. Some of her experiences 
were related in an interesting manner, and the appreciation of her paper 
was indicated by a vote of thanks. 

After roll-call and lunch, A. W. Neil of Ohio offered a resolution re- 
questing the conference committee to draft a model law and endeavor 
to secure its enactment in the various States. This resolution, as well 
as Mr. Welch’s favoring uniform commissions, were referred to the reso- 
lution committee. 

James Hannes of Pekin advised getting into politics for self-protection. 
President Neily of the New England Insurance Exchange spoke on ‘‘Let- 
ting in the Light,’’ and John P. Hubble of Chicago and T. E. Gallagher 
of Cincinnati also spoke briefly. George P. Sheldon, president of the 
National Board, made a powerful address, in the course of which he said 
that a great responsibility devolved upon insurance men, that losses were 
rapidly increasing, and if the situation did not improve the destruction 
from fire in this country in the next quarter century would reach the 
enormous aggregate of $5,000,000,000. If that amount were levied in in- 
creased taxes it would provoke protest everywhere, and insurance premi- 
ums were but a form of taxation. The people should be better informed 
upon these subjects. The rating of the future must be by discriminating 
schedule, as no rating system could be lasting that did not remove in- 
equalities. The apprehension felt by companies when the Local Agents 
Association was first organized had entirely passed away. (Applause.) 

The roll-call concluded the afternoon session, and in the evening the 694 
delegates registered were entertained at Schlitz Park at a vaudeville 
smoker tendered by Milwaukee agents. 

Agents in anti-compact States are talking of organizing as labor unions, 
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and delegates from Arkansas, Nebraska, Kansas and Missouri met at the 
Pfister to discuss the question. 


THIRD Day. 


Eight hundred and six delegates had registered by Saturday. After 
completion of roll-call the following named officers were elected: 

President, George D. Markham, St. Louis; vice-presidents, first, Thomas 
H. Geer, Cleveland; second, W. P. Patillo, Atlanta; third, John C. North, 
New Haven; fourth, F. H. Wagner, Minneapolis; fifth, W. L. Stiles, San 
Antonio; seventh, H. D. Goodale, Watertown; eighth, E. J. Tapping, Mil- 
waukee; ninth, Walter J. Ball, Tacoma; tenth, L. W. Childrey, Norfolk; 
eleventh, H. E. Palmer, Omaha; secretary and treasurer, Frank F. 
Holmes, Chicago; chairmen of committees—Executive, Charles P. Whit- 
ney, Chicago; grievance, Merwin Jackson, Toledo; legislation, M. Cohen, 
Washington; organization, H. N. Pinkham, Portland. 

The committee on resolutions reported the following, which were 
adopted unanimously: 


To the National Association of Local Fire Insurance Agents: 


Your committee on resolutions has given careful consideration to the 
many resolutions referred to it by the convention, and beg to report that 
we find several of the matters presented have been previously considered 
by this association, and are now fully covered by its rules and declara- 
tions. 

The following resolutions are recommended for your adoption: 

1. That we reaffirm the platform and previous declarations of the asso- 
ciation, and emphasize our purpose that all the action of the association 
shall be deliberate and conservative. We again urge our members and the 
State associations to keep in mind their obligations to the national asso- 
ciation, and express the hope that nothing may be done by them to em- 
barrass or discredit our work. 

2. That we approve and confirm the action of our officers and committees 
as reported at this meeting, and thank them for their efficient and self- 
sacrificing services. 

3. Resolved, That the president, secretary and chairmen of the standing 
committees be a committee authorized to issue a bulletin. The said pub- 
lication not to accept advertisements nor intrude upon the field now so 
ably covered by the insurance press. 

4. Whereas, Insurance Commissioners understand and appreciate the 
needs of the business and their recommendations should and do have 
great weight with the people and their law-making representatives; and, 

Whereas, The interests of citizens and propertyowners as well as of all 
those legitimately engaged in the insurance business demand greater 
uniformity and consistency in statutes governing the business; therefore, 

Resolved, That the committee on legislation be instructed to communi- 
cate with the Association of Insurance Commissioners and tend our co- 
operation and assistance in any measures of legislation they may decide 
to recommend that will further guard the interests of policyholders and 
relieve the business from unnecessary burdens. 

5. Whereas, The national board has asked our assistance in its work of 
securing statistics of fire losses; therefore, be it 

Resolved, That we co-operate with the national board in that work, and 
to that end the secretary is hereby instructed to communicate with George 
W. Babb, chairman of the ‘“‘committee on statistics and origin of fires’’ of 
the national board, for information as to what is desired of this associa- 
tion, and when advised, the secretary shall do all in his power to carry out 
the wishes of the national board in this matter. 

Resolved, That the national and State officers and agents generally are 
urged to earnestly unite in this work and to continue in it faithfully. 

6. Resolved, That the National Association of Local Fire Insurance 
Agents declares in favor of schedule rating of all classes of hazards, and 
pledges its co-operation and assistance in the equalization of rates in each 
locality on a simple, comprehensive and practical plan, safe to the com- 
panies and just to the insured. The same to be based upon reliable classi- 
fication of underwriting experience; and be it further 

Resolved, That in localities and upon classes where inequalities in rates 
have been or may be demonstrated, we request the rating authorities to 
take immediate action that more equitable methods be at once adopted 
and the proper and just rates be promulgated. 

7. Whereas, The rule with regard to overhead writing has been generally 
accepted at the request of this association, and should now be followed 
up by its rigid enforcement; therefore, be it 

Resolved, That the managers and field men are requested and the local 
agents are urged to secure and furnish to State grievance committees evi- 
dence of all infractions of this rule by companies or agents that may come 
to their knowledge. 

8. Whereas, The services and methods of many brokers are of no value 
to propertyowners, are unprofitable to companies and unjust to agents; 
and 

Whereas, Self-interest and the interests of all demand that the broker- 
age business should be conducted in a way less demoralizing and destruc- 
tive; therefore, 

Resolved, That we recommend to agents, local boards and all other 
associations of agents: 

1. That they decline to write for non-resident brokers upon the property 
of residents. 

2. That in writing for non-resident brokers upon the property of non- 
residents, the following conditions be required: 

(a) That the broker offering the business be one recognized by and in 
good standing with the underwriting association having jurisdiction over 
the town in which he resides or does business. 

(b) That the rate and form of contract conform in every respect with the 
rates, rules and regulations of the rating association having jurisdiction 
over the risk. 

(c) That no rebate or valuable consideration has been or will be paid 
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for the business, and that the entire line is placed and will continue to be 
placed in accordance with such tariff rates, rules and regulations. 

Resolved, That we request managers and field men to strengthen the 
ties between agents and companies by approving and supporting the letter 
and spirit of this action. 

Whereas, It is agreed that sole agency representation is best for policy- 
holders and all engaged in the insurance business; and 

Whereas, The companies have not reached the agreement regarding 
agency representation which was requested of them at the last meeting 
of this association; and 

Whereas, The question of representation through subsidiary organiza- 
tions is apparently a factor that delays the sole agency movement; there- 
fore, 

Resolved, That we reaffirm our adherence to the principle of sole agency 
representation at all points in accordance with the following definition 
of a sole agency, to wit: 

“‘A sole agency is the entire and exclusive representation of a company 
and its subsidiary organizations, if any, by one local agent in and for a 
given territory—the limits of which have been fixed by that company— 
the said company having no financial interest in the business written by 
others in any part of the same territory.”’ 

Resolved, That we hereby express our deep obligations to those com- 
panies that have always maintained their representation upon the basis 
above defined. That we sincerely thank those companies that have re- 
duced their representation to the basis above defined, since our agitation 
of the question was begun, and that we most respectfully request all other 
companies to put their agency representation upon the basis above defined 
at the earliest practicable date. _ 

10. Whereas, The local fire insurance agents throughout the United 
States have, through organization, both national, State and local, been 
of material assistance to the companies by aiding in the development of 
the business along sound and economic lines; and, 

Whereas, The local agent likewise is of valuable assistance to the in- 
sured, in giving careful personal supervision to his interests’, therefore 
be it,, 

Resolved, That we believe that the best interests of both companies and 
insured will be subserved if all offers or applications for insurance be re- 
ferred to the local agent residing at the place where the risk is located, 
and be it further 

Resolved, That this association earnestly requests all organizations of 
companies and their managing officers, as well as all associations of 
agents, both State and local, to at once enact such proper legislation as 
will protect the interests of the legitimate local agent, insure to the com- 
pany proper local supervision, and to the insured the protection of properly 
considered contracts of indemnity. 

11. Resolved, That the executive committee adopt and protect, by a 
copyright, a suitable emblem for use upon the stationery and publications 
of this association, and that the secretary procure electrotype copies 
thereof, to be furnished to all members for individual use upon demand, at 
actual cost to this association. 

Resolved, That the suggestion made by Henry H. Putnam in his valu- 
able paper, as to a general conference of insurance organizations, be re- 
ferred to the executive committee with full authority, and that this asso- 
ciation hereby expresses its readiness to meet with the organizations 
mentioned upon proper invitation. 

In the work of our association we have ever received the hearty co- 
operation of the insurance press and many of the leading daily journals of 
our cities in all sections, and are under many obligations to them for the 
material aid rendered our officers in the development of our association 
and the promotion of its objects. We therefore express to them this ob- 
ligation, and extend to them our sincere thanks. 

To the mémbers of the insurance profession, resident in Milwaukee, who 
provided so generously for our entertainment and comfort, we extend 
fraternal greetings and grateful acknowledgements, and desire especially 
to compliment them and their city upon the very efficient management 
of the work by their committees, and we commend their beautiful city to 
like organizations as a delightful place for such meetings. 

To the local press and the management of the Associated Press we ex- 
press our obligations for efficient service and courtesies received at their 
hands. 

After adopting two minor amendments to the constitution, the conven- 
tion adjourned sine die without fixing the place for its next meeting. 


Sept. 6, 1900] 





Northwestern Life Reinsures in Mutual Reserve. 


A MEETING of policyholders of the Northwestern Life Assurance Company 
of Chicago was held at Willard Hall, in that city, on Saturday last. The 
meeting was called to consider the future of the company, and President 
Mabie sprung a surprise by presenting a contract of reinsurance from 
the Mutual Reserve. There were present over one hundred policyholders 
and only one dissenting vote was recorded. Mr. Mabie detailed the his- 
tory of the Northwestern Life from the time he took charge of it, at the 
close of 1898, and said that the plan inaugurated in hope of saving the 
business, while theoretically correct, was not fully carried out owing to 
the opposition of a part of the membership. Over seventy per cent of the 
membership of the combined companies now making up the Northwestern, 
which includes the Covenant Mutual of Galesburg, Northwestern Life 
Association of Chicago, and two small companies of Minneapolis and 
Topeka, had accepted the plan and allowed their policies to be changed, 
but the work had been expensive, as no new business could be written, and 
in the meantime a number of members had dropped out, most of them good 
lives, thus causing the mortality to be excessively high. The plan to con- 
Solidate with the National Life of the United States had met with so much 
opposition on the part of Insurance Commissioners of various States that it 
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had to be abandoned. Mr. Mabie explained that the opposition to the trans- 
fer on the assessment and stipulated premium plans to the legal reserve 
plan by means of a lien, had made it difficult to carry out the regenerating 
process. He said that insolvency was imminent, and the only way to save 
the company was to consolidate with another organization which was 
producing new business, and thus secure the benefit of the reduced mor- 
tality on account of the freshly selected lives, for which the Northwestern 
could not hope under the circumstances. He recommended the contract 
offered by the Mutual Reserve as the best that could be made, and as 
one which he believed would work out successfully to the benefit of all 
concerned. The statement of the Northwestern as of August 30 showed 
assets of $7,396,285, of which $6,564,407 was represented by policy loans. 
This latter amount is to be turned over to the Mutual Reserve Fund and 
the balance of the assets to remain with the Northwestern, which will 
go into the hands of a receiver, and after winding up the company, if 
there is any surplus, it will be turned over to the Mutual Reserve for the 


benefit of all policyholders. 
The Three Systems of Life Insurance. bt 


THE Spectator Company takes pleasure in announcing the issuance of a 
revised edition of the above well-known and popular work. Originally 
prepared by the late Mervin Tabor, at one time actuary of the Illinois 
Insurance Department, it has passed through several large editions. The 
present edition has been carefully revised in accordance with the principles 
of modern life insurance practice, and inasmuch as the three systems de- 
scribed by Mr. Tabor have not materially changed, the same divisions 
have been adhered to. The book is not only an exposition of the methods 
of conducting the business, but is also of a historical nature, giving much 
detailed information as to nonforfeiture laws, tontine plans, etc., and in 
making the revision the publishers have kept these features well to the 
front. New matter has been added describing modern life insurance 
practice, and details regarding fraternal orders and the stipulated pre- 
mium plan have also been included. ‘‘Three Systems of Life Insurance’’ 
gives a variety of information unobtainable elsewhere, and is written in 
such a simple and graphic style that the ordinary layman can under- 
stand every word of it. The book is handsomely printed from good, clear 
type, is bound in durable leather with rounded edges, and sells at $2.50 
per copy. All orders should be addressed to The Spectator Company, 95 
William street, New York. . 








Traders Fire Policies. 
IN reply to inquiries from policyholders of the Traders Fire of New York, 
the New York Insurance Department writes as follows: 


I have to advise you respecting the Traders Fire Insurance Company 
of New York that all persons holding policies therein, under which no 
loss claims have occurred, should immediately send these policies to the 
company, with request to cancel the same and have returned the unearned 
portion of the unexpired premium; or, a receipt for the policy acknowl- 
edging its receipt by the company, together with request by policyholder 
to have said policy canceled. Where property remains uncovered by in- 
surance through the cancellation of Traders’ policies, insurance should 
be effected elsewhere at once. 

While this department is not in a position at this writing to advise 
policyholders authoritatively in the premises, yet it is believed that the 
gentlemen who, during the past year or more, have been stockholders and 
directors in this company, will see to it that its policyholders shall suffer 
no loss by reason of the company’s failure at present to meet certain con- 
tract obligations. By canceling policies at once in the manner above in- 
dicated and procuring needed insurance elsewhere the claim for returned 
premium will be filed with the company before any further time is per- 
mitted to run against the premium originally paid. 





Western Manager of the Orient. 
CHARLES E. Dox, the newly elected secretary of the Orient, has been 
selected to manage the Western department, recently made vaeant by the 
resignation of B. W. French. Mr. Dox will take up his headquarters in 
Chicago about September 15. 





Mutual Reserve Gets an Injunction. - 

SOME weeks ago the Circuit Court of Louisville, Ky., Judge Toney presid- 
ing, upon application of one James S. Phelps, without any notice what- 
ever to the Mutual Reserve Fund Life Association, made its order appoint- 
ing the Fidelity Trust and Safety Vault Company of that city receiver of 
the association in Kentucky. The association promptly brought suit in 
the United States Circuit Court for an injunction restraining this alleged 
receiver, and on the 27th ult. Judge Evans, in an elaborate opinion, granted 
the association’s application for the injunction. Part of his opinion is 
as follows: 


The plaintiff in that action filed an amended and supplemented petition 
* * * and upon considering this paper; the State court, although no 
process had been issued upon it, nor any notice of it given to the associa- 


tion on the same day of its being filed, acted upon it, and appointed the 
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Fidelity Trust and Safety Vault Company receiver for the complainant 
in Kentucky. * * * The court is clearly of the opinion that that action 
was functus officio for all purpose of pleading. Its power was spent, and 
all attempts to be taken thereafter, except in the way of writs for the 
execution of the judgment, were coram non judice and void * * * the 
orders appointing the Fidelity Trust and Safety Vault Company receiver 
being simply nullities. * * * The business of the company may be 
most seriously affected by what we have seen are wholly unmaintainable 


proceedings. 





National Fraternal Congress. 


Tr fourteenth annual session of the National Fraternal Congress con- 
vened at the Hotel Vendome, Boston, Tuesday morning, August 28, with 
a large attendance of both sexes. The morning session was called to 
order by Dr. Oronhyatekha of Toronto, the president. After devotional 
exercises the president introduced Hon. John L. Bates, Lieutenant-Gov- 
ernor of Massachusetts, who, on behalf of His Excellency, the Governor, 
extended a welcome on the part of the Commonwealth, and Mayor Hart 
of Boston extended greetings on behalf of the city. Responses were made 
by the chairman of the Beneficiary Union, Vice-President Bonnell and 
President Oronhyatekha of the congress. S. A. Will of Pittsburg, Pa., on 
behalf of the congress, presented the president with a beautiful gold- 
mounted ebony gavel. 

The committee on credentials presented its report, and the roll was 
called, showing the following orders to be represented in congress: 

American Benefit Society, Boston; American Guild, Richmond; Ameri- 
can Legion of Honor, Boston; Ancient Order of Pyramids, Kansas City, 
Kan.; Ancient Order of United Workmen, Meadville, Pa.; Catholic Benov- 
olent Legion, Brooklyn; Catholic Order of Foresters, Chicago; Catholic 
Relief and Beneficiary Association, Auburn, N. Y.; Chosen Friends, In- 
dianapolis; Degree of Honor, St. Joseph, Mo.; Fraternities Accident Order, 
Philadelphia; Fraternal Aid Association, Lawrence, Kan.; Fraternal 
Brotherhood, Los Angeles; Fraternal Legion, Baltimore; Fraternal Mystic 
Circle, Philadelphia; Fraternal Tribunes, Rock Island; Fraternal Union 
of America, Denver; Home Circle, Boston; Improved Order of Heptasophs, 
Baltimore; Independent Order of Foresters, Toronto; Iowa Legion of 
Honor, Cedar Rapids; Knights of Honor, St. Louis; Knights and Ladies 
of Security, Topeka; Knights and Ladies of the Golden Star, Newark, N. 
J.; Knights of Maccabees, Port Huron, Mich.; Knights of the Loyal Guard, 
Flint, Mich.; Ladies Catholic Benevolent Association, Erie, Pa.; Ladies 
of Maccabees, Port Huron, Mich.; Legion of the Red Cross, Baltimore; 
Loyal Additional Benefit Association, Jersey City; Modern Woodmen of 
Ameriea, Rock Island; National Aid Association, Topeka; National Re- 
serve Association, Kansas City, Mo.; National Union, Toledo; New Eng- 
land Order of Protection, Boston; Order of Pendo, San Francisco; Pro- 
tected Home Circle, Sharon, Pa.; Prudent Patricians of Pompeii, Wash- 
ington; Royal Arcanum, Boston; Royal League, Chicago; Royal Neighbors 
of America, Rock Island; Royal Society of Good Fellows, Boston; Royal 
Templars of Temperance, Buffalo; Royal Highlanders, Aurora, Neb.; 
Select Friends, Fort Scott, Kan.; Supreme Court of Honor, Springfield, 
Ill.; Order Mutual Protection, Chicago; Supreme Tribe of Ben Hur, Craw- 
fordsville, Ind.; The Pathfinder, Akron, O.; United Order of Pilgrim 
Fathers, Lawrence, Mass.; United Order of Golden Cross, Knoxville; 
Woodmen of the World, Omaha; Missouri Fraternal Congress, Illinois 
Fraternal Congress, Iowa Fraternal Congress, Wisconsin Fraternal Con- 
gress, Ohio Fraternal Congress, Indiana Fraternal Congress, and Massa- 
chusetts Fraternal Congress. 

The president then read his annual address, in which, at considerable 
length, he reviewed the work and progress of fraternal ‘‘insurance,” as 
he termed it, roundly scoring the old-line companies for providing for all 
emergencies by a fixed premium rate, a large part of which, he said, is 
used for operating expenses and diverted into the pockets of stockholders 
as dividends. He dwelt upon the superiority of fraternal insurance over 
old-line, and came to the conclusion that fraternal benefit societies can 
be conducted with as much safety to the policyholder—at a greatly reduced 
cost—as the best and strongest commercial insurance companies. He 
closed by saying that, notwithstanding that hundreds of millions of dollars 
have been distributed to beneficiaries at an average cost of less than one- 
half of the rate of commercial insurance, the record of failures is, so far, 
overwhelmingly in favor of ‘‘the new system.”’ 

Vice-President Charles E. Bonnell, in his report, urged that the orders 
be conducted on business lines, without undue prominence being given 
to the more sentimental side of the system. Referring to their relations 
with the insurance commissioners of the several States, Mr. Bonnell said 
that many of the commissioners have no excuse for their rulings. If we 
have wrongs, he said, it is easy to right them by concerted action on the 
part of 2,500,000 certificateholders. He believed that some capable man 
should be selected who should work in conjunction with the executive 
committee of the congress, to whom all differences with insurance com- 
missioners should be referred. 

Setretary-Treasurer M. W. Sackett, in his report, stated that the assets 
of the congress, on August 18, 1900, consisted of cash in the treasury, 
$2986; due on membership fees, 1900, $295; for proceedings, $6; total, $3287. 
Liabilities, for appropriation to medical section, $100; surplus of assets 
over liabilities, $3187. 

The committee on distribution recommended action on certain parts of 
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the president’s report; and this, as well as the other reports, was adopted. 
Recess was then taken. 

The afternoon session was opened by the reading of the report of the 
committee on statistics, by D. P. Markey of Port Huron, Mich., chairman. 
The report gave an exhibit of the membership represented in congress, 
the protection in force and benefits paid. The report also showed that 
there has been a decline in the average amount of certificates for several 
years. It cost the orders represented in the congress $3,926,820 during 
1899 to secure 570,059 new benefit members, representing over $753,000,000 
of protection, to distribute benefits amounting to over $38,000,000, involv- 
ing protection to 2,668,649 homes; a per capita cost of $1.58. 

William A. Northcott, the head of the Modern Woodmen of America, 
and Lieutenant-Governor of Illinois, read a paper on ‘‘The Step Rate Ap- 
plied to Fraternal Societies.’”’ He is a firm believer in the step-rate plan, 
and he thought it to be the true basis for fraternal insurance. This paper 
was followed by a lively discussion, pro and con. 

H. C. Sessions of Sioux Falls, S. D., read a paper on ‘‘The Perpetuity 
of Fraternals,’”’ pointing out the duties and needs of the congress and its 
constituent societies. 

The following special committee on rates was appointed by the presi- 
dent: D. D. Aiken, Flint, Mich.; W. O. Robson, Boston; A. E. Stevenson, 
Chicago; Mrs. Eliza B. McGowan, Buffalo; E. B. Pfost, Kansas City. 

A reception in honor of President Oronhyatekha was held in the even- 
ing by the members of John B. Finch Lodge, I. O. G. T. 

The morning session cf the second day, Wednesday, was begun by a 
paper by H. A. Warner, M. D., on “Talking and Doing.’’ This paper 
contained many solid truths that may be well applied to fraternal insur- 
ance. The time for guessing, he said, or for haphazard methods ought to 
come to an end. The future must be provided for; this we cannot evade. 
The orders that provide for the future will live and endure; those that do 
not, will die. He believed that the best provision to be made is the accu- 
mulation of a surplus, as emergency fund. 

This paper was followed by an animated discussion. 

“What the Twentieth Century Woman will be as a Fraternalist’” was 
a witty presentation of the subject in a paper by Emma S. Olds of Elyria, 
Ohio. 

Hon. D. D. Aiken followed with a paper on ‘‘Certificate Conditions.”’ 

Owing to the frequent changes in the laws, he recommended that no 
conditions be printed upon certificates, except that the member or his 
beneficiary would be entitled to participate in the funds, provided that the 
member complied in every particular with the laws in force at the time 
he became a member, or that were thereafter enacted during his mem- 
bership. 
. A paper by John J. Acker of Albany, N. Y., was entitled ‘‘Reserve Fund; 
How Raised, for what Purposes to be Used.’’ It favored the establish- 
ment of such a fund by fraternal societies, and suggested methods by 
which it might be accomplished. 

At the afternoon session, Wednesday, after routine business, the follow- 
ing officers were elected: President, Charles E. Bonnell of Chicago; vice- 
president, H. A. Warner of Topeka, Kan.; secretary-Treasurer, M. W. 
Sackett of Meadville, Pa. 

The congress adjourned at four o’clock in order that the members 
might participate in a trolley ride. 

The third day’s session opened Thursday morning with a report by the 
medical section, which was read by Secretary Sackett. The special com- 
mittee of the section on height and weight reported a table, which was 
adopted. 

Mrs. Luella K. Webster of Belding, Mich., read a paper entitled ‘‘Gar- 
nered for Humanity.” 

Detroit, Mich., was unanimously selected as the next place of meeting 
for the congress, Buffalo and Milwaukee also competing for the honor. 

The committees on credentials and finance, directed by the congress to 
report suitable provisions for an increase of revenue, recommended, in 
addition to the annual fee for membership, an assessment of $1.50 upon 
each 1000 members or fraction thereof. After a sharp and prolonged dis- 
cussion, during which several amendments were made, the whole matter 
was laid upon the table. 

Mrs. Eliza B. McGowan of Buffalo read a paper on ‘‘The Scope of 
Woman’s Influence and Its Greatest Benefits for Good in Fraternal Or- 
ganizations,” in which she dwelt upon the strength of fraternal orders 
under the exclusive control of women. 

On recommendation of the committee on constitution and by-laws, the 
members of the press section were made ex-officio members of the press 
committee and of the congress itself. The constitution was so amended 
that hereafter societies cannot be admitted unless they comply with the 
new rules in regard to equitable rates. 

The report of the committee on jurisdiction gave a resumé of decisions 
recently made in State courts that affect fraternal societies, and recom- 
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mended that the committee be allowed to subscribe to certain digests 
at an estimated cost not to exceed $50. The report was adopted. 

In its report, the special committee on uniform blanks recommended 
that the benefit certificate be abolished and in its place a simple certificate 
of membership be issued. 

The closing session, Friday morning, was a short one, and was devoted 
to the final report of the committee on statutory legislation, unfinished 
business, the induction of new officers in position and final ajournment. 





Pacific Mutual Life Insurarce Company. 


THIS well-known company reports most satisfactory progress this year, 
its business so far having been far in excess of all previous records. It 
is the only company in the world writing ordinary and industrial life 
business as well as accident insurance, and each branch is enjoying a high 
degree of prosperity. The company has recently put forth in its advertis- 
ing literature the big tree of California as its emblem, a device which has 
already attracted considerable attention. 'Dr. Moore, the president of 
the company, is now taking a trip for business and recreation which he 
has long contemplated. From San Francisco he journeyed to Portland 
and other cities of the Northwest, thence to Chicago, and from that point 
to the State of Maine, where his wife, who accompanies him, will again 
meet her family. He will return home by way of Boston, New York and 
other Eastern cities, ‘taking advantage of the opportunity to visit the 
various agencies of the company, where he will be warmly welcomed. 





Fire Prevention and Protection. 


THOROUGHLY businesslike from the first page to the last. There are no 
superfluous words. Backed up by capital illustrations, such as only an 
American publishing house can command, plain terms are used to let 
daylight into the ramifications of fire prevention, protection and extinc- 
tion, as practiced in the United States. At the outset the reader receives 
a definition of what is meant by the expression ‘“‘standard building con- 
struction.”” He is next introduced to a host of ‘‘fire preventive materials 
and devices,’”’ by far the larger number of which are as yet quite unknown 
in this country. As regards fireproof paint, the National Fire Protection 
Association has come to the conclusion that “the matter of protecting 
woodwork so as to make it practically fire-resisting, either by a wash, fire- 
retarding paint, fire-retarding covering or chemical treatment, has not 
yet been fully developed.’’ Glass prisms and wired glass receive due 
attention on pages 32-34. There are two classes of wired glass—the solid 
glass (in which the wire is embedded in the casting) and the ‘‘sandwich’”’ 
glass, in which the wire is pressed between two plates of glass. Both 
kinds have been subjected to very severe tests, which have demonstrated 
that they will successfully resist the action of fire up to double the 
temperature required to melt ordinary glass. Ten pages are devoted to 
acetylene and its proper generation and control. It is useful to note that 
“a small generator should never be installed to supply a large number of 
lights, even though it seems probable that only a few lights will be used 
at a time.’”’ As showing how the adoption of acetylene has spread in the 
United States it may be mentioned that the book contains list of some 
120 manufacturers of different types of generators. The ‘National Elec- 
trical’? rules are very voluminous and searching.—Post Magazine and 
Insurance Monitor. 





MERE MENTION. 


Life Insurance Notes. 


—“I want to congratulate you on your Handy Guide. It is the very best.”— 
I. B, Cammack, agent of the New York Life. 


—About $350,000 of the Chicago Guaranty Fund Life’s business has been trans- 
ferred to the Illinois Life up to the present time. 

—The Federal Court has ordered that all claims against the Covenant Mutual 
Life of Galesburg be filed by October 1 with Receiver Stewart Goodrell. 


—The Metropolitan Life’s Eastern Connecticut department held its annual 
convention and banquet a few days ago at the Columbia House, Watch Hill. 


—D. W. Baldwin becomes district superintendent for the Federal Life of 
Chicago for twenty counties in Northwestern Illinois. He was formerly with the 
New York Life’s Pittsburg branch. 


—C. S. Armstrong has opened an office in Cincinnati, where he will act as 
Manager for the State Life of Indiana. He was formerly cashier in the city for 
the Covenant Mutual Life of Galesburg. 

—The Peoples Life and Annuity Association has been organized at Detroit, 
with the following officers: President, Paul Lefevre; vice-president, Wm. 
McSweeney; treasurer, John Charbeneau; secretary, F. J. Bennett. 

—H. L. Remmel, general agent for the Mutual Life Insurance Company of 
New York, at Little Rock, Ark., is soliciting correspondence for energetic 
agents to work for him. Notice his advertisement on another page. 

—The Mutual Union Association of Rochester, N. Y., reached the end of its 
Career last week, with assets amounting to $7 and unpaid claims amounting to 
over $300. An order was granted by the Supreme Court dissolving the concern. 

—It is stated that lands owned by the Connecticut Mutual Life in Leaven- 
Worth county, Kan., have been advertised for sale by United States Marshal 
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Stern, in order that the judgment of $11,084, found by a Leavenworth jury for 
Sallie Hillmon-Smith, may be satisfied. Meanwhile, the company’s attorney is 
taking legal steps to prevent the sale, as the company wishes to keep the fight 
going “‘to the bitter end.” 

—A. W. Kimball, Illinois manager of the Northwestern Mutual Life, who was 
to have represented Chicago on the programme of the Saratoga convention, will 
be unable to attend, owing to the recent death of his father and the present 
illness of his wife. 

—President Fouse of the Fidelity Mutual Life, who has been making an ex- 
tensive tour of the West during the summer, including the Pacific Coast, is 
expected to return heme by September 15. He has made some agency ap- 
pointments en route. 


—The September number of The Century Magazine contains a second instal- 
ment of the new serial, “The Helmet of Navarre,” which has already attracted 
so much attention. Other features are of the usual interesting sort, making up a 
number of more than ordinary excellence. y 


—George W. Anderson of Boston, who is in charge of the work of organizing 
the Ben Franklin Life, is unable to state when the company will be ready for 
business. The act incorporating the concern was passed last May, and it was 
understood at that time that business would be written in September. 


—Consul-General Guenther reports that there are now forty-four life companies 
in Germany, an increase of two since 1899. The mortality experience during the 
past year was most favorable, and during the period 152,828 policies were issued, 
insuring $142,485,789. About 76.8 per cent of the capital of these German com- 
panies is invested in first-class mortgages. 


—Dr. Herbert Macaulay, one of the medical examiners of the Sun Life of 
Canada, of which company his father is president, narrowly escaped being shut 
up in Pekin at the beginning of the present “Boxer” uprising in China. Ac- 
companied by a friend he managed to reach a railway station in a cart, and was 
among the last Europeans who left the city alive. 


—A concern being freely criticised is the General Insurance Agency Company, 
organized by a Toledo (O.) man named Chapman, and managed by C. T. Sander 
of the Barker & Frost Agency. The concern was organized to lessen the cost of 
the stockholders’ insurance to the extent of their dividends on profits. There 
are 1000 shares to be sold at $1 each, each stockholder being required to furnish 
$1000 of life insurance and $3000 of fire. 


Fire Insurance Notes. 
—Dutchess has been admitted to Connecticut. 


—Niagara Fire has gone on sole-agency Basis in Louisville. 
—Christian H. Rippelmeyer of Baltimore died on August 21. 
—C. E. Angell of New Orleans died at Richmond, Va., last Friday. 


—L. H. Tichnor, inspector of the compact office at Peoria, Ill., died on 
August 31. 


—Grand Rapids has been elected to membership in the Insurance Survey 
Bureau of Chicago. 


—Robert Toombs Caldwell has been appointed a special agent of the South- 
Eastern Tariff Association. 


—The Fire Insurance Company of London is writing a surplus line on Ameri- 
can business through brokers. : 

—David D. Johnson, an insurance agent, has been arrested in Buffalo on a 
charge of passing worthless checks. 


—The Pittsburg board has notified its members that the business of the National 
of Allegheny will be passed through the stamp department of the board. 


—John H. Madden of Lynn has secured the Boston agency of the Farmers of 
York, Pa., and will open an office there. Rice Whitney loses the company. 


—Daniel W. Hopper of‘the firm of S. W. T. Hopper & Sons of Baltimore has 
been elected to succeed the late W. R. Barry as president of the Maryland Fire. 


—Rates in Lead City, S. D., have been advanced from fifteen to forty per cent 
on all new buildings, and an entirely new schedule for that city will soon 
appear. 


—Percy B. Sullivan, who escaped from the jail at Jacksboro, Tenn., has been 
recaptured. Sullivan is serving a sentence for violation of the insurance laws of 
Tennessee. 


—We have been advised that the premiums of the Liverpool and London and 
Globe in Cook county were $292,142, instead of $192,142, as printed in two Western 
newspapers. 

—E. H. Dearth, ex-Insurance Commissioner of Minnesota, and for a time 
general agent of the Manhattan in Minnesota and Wisconsin, has started a local 
business in St, Paul. 


—Guy Carpenter of Atlanta has been appointed to succeed Charles E. Dox as 
special agent of Norwich Union, for Georgia, South Carolina, Alabama, Missis- 
sippi and Louisiana. 

—Phcenix of London has withdrawn from the office of C. W. Sexton & Co. of 
Minneapolis, and placed the sole agencies of that company and the Pelican with 
Josiah Thompson, Jr. 


—The annual meeting of the IHinois Association of Local Fire Insurance 
Agents was held in Chicago recently. Elections resulted as follows: President, 








108 THE SPECTATOR 


Jacob Wachenheimer; vice-presidents, C. C. Whitney, Frank E. Dooling and L. 
W. Sanborn; secretary, J. J. Van Every of Chicago; treasurer, R. S. Critchell. 
Various committees were appointed. . 

—The Mutual Insurance and Industrial Company of Chicago has been incor- 
porated in Delaware, with a capital of $100,000, to transact an insurance and 
brokerage and loan business. 

—Kentucky and Tennessee Association has received a request from the Louis- 
ville board asking that the three-fourths value clause be made not mandatory on 
tobacco frizeries and handling houses. 

—A reward of $500 has been offered by the Manitoba Board of Fire Under- 
writers for the apprehension and conviction of the firebug who has been 
operating in the vicinity of Winnipeg. 

—The August list of acetylene gas machines which have been examined under 
the rules and regulations of the National Board of Fire Underwriters by its 
committee of consulting engineers is out, and includes 117 machines. 


—B. W. French, general agent, and C. B. French, assistant, of the Western 
department of the Orient, resigned on the first of the month. The resignations 
were tendered in July soon after the London and Lancashire secured control. 


—Philadelphia has proved, irom the underwriter’s point of view, very unsatis- 
factory for the first six months of 1900. The premium receipts amounted to 


approximately $2,200,000, while the losses for the same period amounted to 


$2,500,000. 

—A conference will soon be held with the Attorney-General of Louisiana by 
the Louisiana Field Club, to explain the object of the insurance men in forming 
the club and to show that it is not for the purpose of violating the new anti- 
compact law- 

—Dickson & Hall have been appointed San Francisco managers of the Pacific 
Coast department of the Fidelity of Baltimore, which includes the States of 
California, Washington, Oregon, Montana, Utah and Arizona, in which States 
application has been made. 

—Michigan has been added to the field of J. E. Hendry, special agent of the 
Royal Exchange for Minnesota, Wisconsin and Cook county, Ill., while Special 
Agent Henry Robinson gets the supervision of Ohio. These States were formerly 
with J. R. Sutton, resigned. 

—The annual -meeting of the Min-dako-wis Club will be held at the Grand 
Pacific Hotel, Chicago, on September 26, instead of the 27th. The banquet will 
be held at the Chicago Athletic Club. The club is composed of field veterans of 
Wisconsin, Minnesota and the Dakotas. 


—Millers Mutual Fire of Kansas City, Mo., a town mutual, has been notified 
by Commissioner Orear to cease business. Upon examination the company 
showed it had assessment notes available for assessment of only $233C while 
the liabilities and claims amounted to $5780. 

—Following the recent opinion of the Attorney-General of Mississippi, Com- 
missioner Cole has decided to require companies, when filing their annual re- 
ports, to insert the amounts of policies written, premiums received and losses 
paid in the State; also a few other requirements. 


—The ofticers of the Hanover Fire of New York know where most of the 
Hanover stock formerly owned by Price, McCormick & Co., and which was 
recently sold, is located. It is now held by parties friendly to the company. 
Who the new owner of 100 shares is is still unknown to them. 


—Thirteen insurance companies and the Lesser Cotton Company have brought 
suit in St. Louis to recover on loss paid of $196,000, with interest, against the St. 
Louis, Iron Mountain and Southern Railroad. It is claimed the cotton, which 
constituted the biggest bulk of the loss, was ignited by a spark from an engine, 
which they consider the railroad is liable for. 

—Kansas Insurance Commissioner Church has issued another circular regarding 
overhead writing in Kansas City. Mr. Church is very emphatic on the resident 
agent’s law, and also states that no insurance company authorized to do business 
in Kansas can write insurance on Kansas property for non-resident owners 
unless it be done by direct request of the owners of such property or their 
attorneys. 

—The report of the insurance committee appointed by the Trades League of 
Philadelphia has been published in pamphlet form under the name of “Re- 
duction of Fire Insurance Premiums in Philadelphia.”” This committee was 
appointed, not to antagonize the insurance companies, but in the hope that by 
co-operation means may be adopted by which the enormous fire waste may be 
prevented and a reduction made in the rates of insurance. 


—In The Cleveland World of August 26 there appeared an article on the 
“Immense Fire Losses in this Country,” contributed by Thomas L. Johnson of 
Gleveland, O., in which attention is directed to the rapidly increasing fire waste 
and to the necessity for the collection of more adequate rates or a decrease in 
the expenses of insurance companies, if the latter are to continue solvent. 
Editorial comment emphasizes the importance of the matter, and lays particular 
stress upon the need of better building laws. 


ACKNOWLEDGMENTS. 
—Report of the Superintendent of Insurance of Canada for the year ending 
December 31, 1900. 


—The annual report of the Auditor of Public Accounts of Virginia for -the year 
ending September 30, 1899. 

—‘Mental Force”’ is the title of an interesting address read before the June 
meeting of the Life Underwriters Association of Nebraska by F. E. Sanborn, a 
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well known business man of that State. The association has put it in pamphlet 
form, and-we are indebted to it for a copy. 

—The Mutual Life of New York has issued a volume reproducing in half tones 
its exhibit at the Paris Exposition of 1900. 

—Volume I., relating to insurance other than life, of the report of Auditor of 
State Merriam of Iowa, covering the year 1899. 


—“Jimmy Dick” is the title of an insurance leaflet sent out by the State Mutual 
Life’s enterprising agent in Baltimore, Edward L. Gernand. 


—The Record Insurance Directory for 1900-01 has been received, much enlarged 
and improved. It may be said of it that it is a directory that directs. 


—A copy of the report of the insurance committee of the Trades League of 
Philadelphia, entitled ‘‘Reduction of Fire Insurance Premiums in Philadelphia.” 


—Parts I. and ITI. of the Minnesota insurance report, covering the year 1899, 
dealing respectively with fire and marine, township mutual fire and hail insurance 
companies. 

—Chart of the National Association of Local Fire Insurance Agents, embracing 
the constitution and by-laws; twenty half-tones of the agents who organized the 
association in 1896; a short address by Secretary R. S. Brannen, and also a letter 
from Brannen & Kellogg, embodying a communication to THE SPEcTATOR from 
that firm in 1896. 





Agency Changes and Appointments. 


Lire.—Dr. B. F. Johnson, general agent Fidelity Mutual, Pontiac, Ill.; Cullen 
& Smith, general agents Fidelity Mutual, Terre Haute, Ind., and vicinity; Joseph 
L. Knott, general agent, New York Life, Delaware, and Eastern Maryland, 
Wilmington; D. J. Bolster, special agent Prudential (ordinary department), 
Cincinnatus, N. Y. 


Fire.—John D. Kennedy, Imperial special agent for Missouri, Kansas, Ne- 
braska and Oklahoma; Samuel H. Quackenbush, New York special agent of 
middle department of Aachen and Munich; A. H. Haynes, Georgia and South 
Carolina special agent of American, New York; Caledonian and Manchester. 
Dutchess has appointed agents as follows: J. L. Whitlock, Chicago; Edwin 
Eldred & Co., Worcester, Mass.; Harry G. Mosher, New Bedford; Harrison & 
Baggs, Pacific Coast agents of marine department of the Delaware. George 
Stickney, Cook county special agent of the Home, to succeed J. G. Wurtele. W. 
B. Johnson & Co. succeed Casey as Kansas City agents of the Colonial. A. H. 
Gawker, Detroit agent of the Royal. C. F. Frizzle & Co., Nashville, Tenn., 
agents of the Providence, Washington. J. A. Edds & Co. succeeds Hansel & 
Co. as Peoria agents of the Queen, and J. L. Smith succeeds Edds at Pekin. 
Adolph F. Young and Charles H. Garrett, respectively agents at Charlevoix and 
Kalamazoo, Mich., for the ‘Baloise, Helvetia, Netherlands and Svea. George W. 
Chandler, Detroit agent of the Greenwich; George E. Kingsley, agent for Cooper 
of Dayton at Detroit; A. A. & B. W. Parker, Detroit, agents for Firemans Fund; 
W. B. Baum & Bro., agents for the State of Liverpool at Saginaw, Mich.; J. D. 
Inskeep, agent for Agricultural at Bellefontaine, O.; F. E. Purcell & Co., agents 
at Piqua, O., for Commercial Union; E. W. Stephenson & Co., Tiffin, O., agents 
for Concordia; H. M. Jamison, agent for German of Freeport at Shelby, O.; 
R. P. Bricker, Shelby, O., agent for German-American; L cGowan, agent 
for the Merchants of Newark at Cincinnati, O.; Charles R. Lines, agent for 
Sun of London at Piqua, O.; Bliss, Waller & Co., Chicago agents for the Orient 
of Hartford; Guy Carpenter, formerly special agent for the Liverpool and London 
and Globe, special agent for the Norwich Union in Alabama, Georgia, Louisiana, 
Mississippi, and South Carolina; Charles M. Jerome, Atlanta, special agent in 
Georgia for the German of Freeport; Maitland & McAvoy, sole agents for Chi- 
cago and Cook county, for the Louisville ————-; John W. DeMott, Brooklyn 
and Long Island agent for the Connecticut Fire; L. W. Puffer & Co., Brockton 
(Mass.) agent of Agricultural; Charles M. Jerome, Atlanta, special agent of 
German, Freeport, for Georgia; Henry Denegre, New Orleans, Louisiana State 
agent of Imperial; George N. Marvin, Iowa special agent of Manhattan; John C. 
Jocher succeeded William Bradway as Philadelphia agent of the Springfield 
Fire and Marine; S. A. Allen & Son have opened an insurance office in Spring- 
field, Mass.; Geo. W. Chandler of Detroit has dropped Weed & Kennedy com- 
panies to accept the Greenwich.and Home Mutual; Thos. Schreiber, Elinois 
special agent of the Grand Rapids, resigned, to take effect October 1; Thomas M. 
Gopsill, Jersey City agent of the Manhattan. 








ANTED TO PURCHASE—A HALF INTEREST 

in Established Fire Insurance Agency, with not less than 
$25,000.00 of net annual fire premiums in force. 
Address, giving full particulars, B, MM. B:, 


care of THE SPECTATOR, 
P.O. Box £117. 








LECTRIC WIRING 


for the use of ARCHITECTS, UNDERWRITERS and the OWNERS OF 
BuILDEnas. By RussEtt Ross. 


This work is a very full and complete treatise upon the subject of 
electric wiring, and presents in detail the methods for securing safety in the 
introduction of electricity for power, lighting and heating purposes. Much 
a'tention is given to the National Code of Rules for Electric Wiring as 
adopted by the fire underwriters ; also respecting the dangers of faulty wiring 
and unworkmanlike construction which make the introduction of electricity 
into buildings so dangerous. 

The book is handsomely printed on heavy paper, contains nearly 200 
pages, and is substantially bound in cloth with heavy boards. 


Sent postpaid to any address on receipt of price, $2.50. Address, 
THE SPECTATOR COMPANY, 95 WILLIAM STREET, New York. 
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Onsurance Hdjusters. 





figency Wants. 





BOL ABLISHLY 1800, 
ENRY A. LANDGRAFF & CO., 


ADJUSTERS OF FIRE LOSSES FOR THE INSURED. 
REFERENCES: 


The H. B. Claflin Company, Tefft, Weller & Co., Sweetser, Pembrook & Co., Heywood 
Bros. & Co., The New York Biscuit Co., McKesson & Robbins, Dodge & Olcott. 


OFFICES : 
NEW YORK, 4g Cedar St. BOSTON, 75 State St. 
PHILADELPHIA, 416 Walnut St. BUFFALO, 202 Main St. 
RALTIMORE. 12 South St. 








Onsurance Lawvers. 
L D. GARRETT COMPANY, 


29 LIBERTY STREET, NEW YorK. 


INSURANCE STOCKS BOUGHT AND SOLD. 


THE INSURANCE REFERENCE BOOK FOR 1g00.¢ 
In addition to the usual statistical and historical data concerning Fire, Marine 
and Casualty Companies, the 1900 edition contains Assets, Liabilities, 
Losses Outstanding, Unearned Premiums, Net Surplus, Premium Receipts, and 
Loss and Expense Ratios for 5 years; Dividend Rates for 24 vears prior to 1899, 
Gener#l and Special Agents ; and short Rate Tables. 
Price, with Monthly Supplements, $10 Per Annum 


UBLICATIONS OF C. & E. LAYTON. 


The undersigned are sole agents in the United States for the old established pub- 
lishing house of Charles & Edwin Layton of London, England, whose long list of publications 
on fire, life, marine and other branches of insurance me, ce the most valuable and standard 
treatises on these subjects. 

Senp Five Cent STamp For CATALOGUE 
THB SPHCTATOR COMPANY 
9% WILLIAM STREET NEW VORK. 


THE OSTERMOOR PATENT _ 15 
ELASTIG FELT MATTRESS e 


The best $50.00 hair mattress 























ery eg ’ made is not its equal in cleanli- 
Binding and ness, durability or comfort. We 
closing the pay all express charges, and 
tick by hand, sell on the distinct apreement 


that you may return it and get 
your money back (without ques- 
tion or — if not all you 
have even hoped for, at the end 
of 30 NIGHTS’ FREE TRIAL, 


Ix _you are skeptical about its 
merits or don’t need one now, 
send for complete pamphlet. 
The Test of Time, mailed free 
for the asking ; it gives full 
particulars. 

Patent Elastic Felt consists 
of airy, interlacing, fibrous 

: sheets of snowy whiteness and 
great elasticity; closed in the tick by hand, and ever mats, loses shape or gets lumpy. 
Is perfectly dry, non-absorbent, and is guaranteed absolutely vermin-proof. Tick may 
be removed for washing without trouble. Softer and purer than hair cam de; no re- 
picking or re-stuffiny necessary. 


TRADE-MARK 


2 ft.,6 in. wide, weight 25 Ibs., = - - $8.35 


3 ft. wide, weight 30 Ibs., - - = 10.00 
3 ft., 6 in. wide, weight 35 Ibs.,  - < - 11,70 
4 ft. wide, weight 40 Ibs., = 3 - 13.35 


4 ft., 6 in. wide, weight 45 Ibs.,_ - = - 15.00 
All 6 feet, 3 inches long, or any length desired. 


EXPRESS PREPAID EVERYWHERE. 





Not for sale py stores, A few unscrupulous dealers are trying to 
sell a $5 mattress for $10 and $15 on our advertising. Patent 
hlastic Felt Mattresses can only be bought of.... 


USTERMOOR & COMPANY, 114 Elizabeth St., New York. 


We have cushioned 25,000 Churches. Send for our book, ** Church Cushions.”’ 











ANTED—FOUR GOOD MEN TO COME INTO 
my agency this month to assist in gleaning the.money which our 
fleecy staple will bring by exchanging for it a contract in the Company whose 
large guarantees and liberal conditions make it a quick seller. 
H. L. REMMEL, General Agent, 
THE MUTUAL LIFE INsURANCE COMPANY OF NEW YorK, 
Little Rock, Ark. 
For Arkansas and the Indian Territory. 





ANTED.—A FEW DISTRICT MANAGERS IN 
New York State for the Manhattan Life Insurance Company, of 
New York ; exclusive territory ; liberal renewal contracts. Address: 
O. C. MAYNARD, State Agent, care of The Company, or 
Syracuse, N. Y. 





LEMING BROS., MANAGERS FOR IOWA AND 
NEBRASKA OF THE MUTUAL LIFE INSURANCE COM- 
PANY OF NEW YORK. 

A successful agency always has room for active workers. In seven 
years the Mutual Life of New York more than doubled its business in force in 
Iowa, Therefore, it you want to connect yourself with a successful agency, 
address, FLEMING BROS., Managers for lowa and Nebraska, 

Des Moines, Lowa. 





HE ATTENTION OF LIFE INSURANCE 


agents is drawn to the favorable contracts of 
THE PROVIDENT SAVINGS LIFE. 

Its Combined Term and Renewal Option Policy is especially attrac- 
tive to applicants not wishing, for the time being, to pay the usual rates. 
For particulars apply to 

HAROLD V. CLEAVER, 


Manager Manhattan Department, 258 Broadway. 





A MERICAN UNDERWRITERS’ AGENCY, 


F. C. WHEELER, Manager, 
52 Broadway, New York City. 








OTICE AGENTS AND ORGANIZERS. Producers can 
procure an exce lent perpetual renewal contract with an up-to-date 
Fraternal Society that issues the best, mo t liberal and most equitable policy 
of any institution in the field. If you desire a permanent business it will pay 

S. J. MASTERS, Warder Building, 
: Washington. D C, 


you to investigate this. 








Mercantile Zgencies. 








OLMES MERCANTILE AGENCY 


Devoted exclusively to the interests of Life and Accident Tnsurance Companies 
and engaged only in furnishing them REPORTS, INVESTIGATIONS and [hore 
TIONS in any part of the United States and Canada from reliable Attorneys-at-Law, an 
no pains or expense is spared to get reliable, prompt and satisfactory reports. 

THERE IS NO SUBSCRIPTION FEE REQUIRED. F 
My blanks for reports are supplied free, in quantities desired, and I render a detailed 
statement and bill on the first of each month, only for reports-returned made during the 
previous month. . Special trained Inspectors in my employ in all large cities. 1 have per- 
mission to refer to any of the many Companies for whom | now do business. Correspond- 
ence solicited. 
CHARLES B. HOLMES, Proprietor, 182 NASSAU S8T., NEW YORK, N. Y. 





“HE INSURANCE BUREAU 


Will furnish prompt and reliable reports from any locality in 
the United States or Canada, on applicants, agents, examiners, disability 
claims or death losses. Selected Corps of Correspondents Experienced 
{nsurance Inspectors. Expert Accountants and Auditors. Confidential 
Work Solicited. Correspondence Invited. 


BOSTON. -SPRINGFIELD HARTFORD. NEW YORK. CHICAGO. 
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Fictuarial, 


Prominent Agents and Brokers at Chicago. 











AVID PARKS FACKLER. 
Ex-President Actuarial Society 


CONSULTING ACTUARY, 


35 Nassau St., New York (Rooms 1404-5). Telephone, 5427 Cortlandt. 
Letters addressed— D. P. Fackler, Actuary, New York,—arrive promptly. 


OLGER DE ROODE, 


GENERAL INSURANCE AGENCY, 
166 La Satie STREET, CHICAGO. 


Sopeeenting Queen Insurance Co., of America, United Firemens Insurance Co., Phila- 
elphia. 


Over 25 years > eens in the theory and practice of insurance in all its branche:. 
Your patronage invited. 





ee C. WRIGHT, 
Successor to Elizur Wright. 
CONSULTING ACTUARY, ACCOUNTANT AND AUDITOR. 
Reasonable charges for valuations, tabular computation work, etc. 


45 MILK STREET (Room 77), BosTON; or Box 1034, MEDFORD, MASss, 
Telephone, ‘‘ 2662 Boston.’’ 





oe MENANDER DAWSON, 
CONSULTING ACTUARY. 


The patronage of Companies, Societies, Agents and Private Per- 
sons solicited, 


Room 556, No. 11 Broadway, New York, N. Y. 





R. E. FORSTER. CHAS. H. LEMAISTRE. 
‘ateneaiada ets ACTUARIES. 


150 Nassau St., NEw York. 
toor Chestnut St., PHILADELPHIA. 








Prominent Agents and Brokers. 








ILLIAMSON & WOFFORD, Memphis, Tenn. 
REPRESENTING LEADING ENGLISH AND AMERICAN COMPANIES. 
WRITING A GENERAL BUSINESS THROUGHOUT THE SOUTH. 


OIL MILLS, COTTON GINS, WOOD-WORKING PLANTS AND LUMBER OUR SPECIALTIES. 


Reference: R. G. Dun & Co. Correspondence solicited, 





GENERAL AGENCY OF 
ILLIAM G. KINNEY, 


REPRESENTING 
INDIANA INSURANCE COMPANY OF INDIANA. 
VERNON INSURANCE COMPANY OF INDIANA. 
Excess Lines on good business solicited from agents and brokers throughout the 
United States. 


49 Liberty St., New York, 





W. C. Bennett. ESTABLISHED 1869, J. Burns ALLEN, 


HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 839 Walnut Street, Philadelphia, Pa. Special attention given to 
Surplus lines. 





OTHSCHILD & CO., GENERAL AGENTS OF 
THE COMMERCIAL FIRE INS. CO., 


of Wilmington, Del., and other standard stock companies, 
Solicited throughout the United States and Canada, 


41I AND 413 WALNUT ST., PHILADELPHIA, PA. 


Excess Lines 





¢ T. HAY & BRO., GENERAL AGENTS, 
M RALEIGH, N, C. 


Best facilities for placing large lines on all classes of property in North 
and South Carolina. Correspondence solicited. 


Largest English and American companies represented. 





ARBEE & CASTLEMAN, MANAGERS SOUTHERN 
Department Royal Insurance Company, Office at Louisville, Ky. 





DWARD D. CLARKE CoO.. 
177 LA SALLE STREET, CHICAGO. 


Reference, Royal Trust Co Representing companies writing surplus insurance, special 
risks and re-insurance, also large facilities for surplus lines. 





JOHN NAGHTEN, 
~— NAGHTEN & CO., 


FIRB INSURANCE, 
181 LA SALLE STREET, CHICAGO, ILL. 


M, J. NAGHTEN. 


Established 1863. 





Geo. W. Montcomery. M. L. C. Funxnoussr. 


EO. W. MONTGOMERY & CO., INSURANCE 

Agency, 184 La Salle St., ‘‘ The Temple,” Chicago, Ill. Agents for American Ins. 

Co., Newark ; Firemen’s Ins. Co., Newark ; Concordia Fire Ins. Co., Milwaukee; Wiscon- 

sin Fire Ins. Co. of Milwaukee ; Caledonian-American Ins. Co., of New York, and Lloyds 
Plate Glass Ins. Co., of New York. Telephone, Express 303. 





Established 1876, 
T. H, WeBsTER. E, N. Witey. 


EBSTER, WILEY & CO., 
INSURANCE IN ALL ITS BRANCHES, : 
166 La Satie Street, CHICcAGo. 


Illinois State Agents, Commerce Insurance Co., Albany, N. Y. 
Cook County Managers, Lion Fire Insurance Co., London, Eng, 


C. P. JENNINGS, A. W. Becker. 





AMES R. WILSON & CO., 
284 LA SALLE STREET, CHICAGO, ILL. 


GENERAL FIRE INSURANCE AGENTS AND BROKERS. 
General Agents for the 


COMMERCIAL FIRE INS. CO. or WitmIncTon, DELAWARE. 


Surplus Lines and Special Hazards placed in Standard Stock Companies, 
CoRRESPONDENCE SOLICITED. 





T. MARSHALL *& CO., FIRE INSURANCE, - 
e 470 Calumet Building, No. 189 La Salle Street, Chicago. Facilities for placing 
large lines on all classes of insurable property. 





ESTABLISHED 1890, 


C J. RUSSELL & CO., 
° 177 LA SALLE STREET, CHICAGO, ILL, 


GENERAL FIRE INSURANCE AGENTS AND BROKERS. 


Special facilities for placing Surplus Lines, Special Hazards and 
Agents’ Brokerage throughout the United States, 








apts $1750 FIRST YEAR, OVER $2500 SECOND 
year paid to agents who write one application daily. For particulars, write 
A. E, FORREST, Secretary, 


NORTH AMERICAN ACCIDENT INS. CO., 
217 LA SALLE STREET, CHICAGO. 


HE McGILLIARD AGENCY CO. 
General Agents of the 
VERNON INSURANCE AND TRUST COMPANY AND INDIANA UNDERWRITERS. 
Also State Agents for Indiana and Kentucky for the 
ERIE FIRE INSURANCE CO. of Buffalo, N. Y. 
Address: 145 and 147 East Market Street, Indianapolis, Ind. 
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1860." 1900. 

[JNITED FIREMENS INS. Co., 
PHILADELPHIA. 

ASSETS, JANUARY 1, 1900, - - - $1,539,114 

NET SURPLUS, - - - . ae 





ROBERT B. BEATH, PRESIDENT, 
D. J. SWEENY, SEcRETARY, 








WATCH THE DATE OF EXPIRATION OF AGENTS’ LICENSES. 


FIRE INSURANCE LAW CHART. 


A new, revised and enlarged edition of this convenient Chart has just been 
issued by THE SPECTATOR COMPANY. It contains a Summary of Special State 
Laws Relating to Statements required of Fire Insurance Companies, States 
Having Standard Policy and Valued Policy Law, Resident Agent Law, Law 
Relative toCo-insurances, Law Prohibiting Compacts or Re-insurance in Un- 


authorized Companies. The Chart also states Whether Home Office State- 


ments are Required of Foreign Companies, gives the Final Date When 
Annual Statements may be Filed, Charges for Filing Statements, When Tax 
Statements are Required, the Date of Expiration of Local Agents’ Licenses, 


and the Amount of Tax Required. 


The Chart is 16 by 22 inches, brass tipped top and bottom, and is printed 
on excellent bond paper, so that it may be hung up in a convenient place for 
ready reference. $1.00 per copy. Special prices quoted for quantities, 


THE SPECTATOR COMPANY, 
95 William Street, - - - New York. 


INNEAPOLIS FIRE AND MARINE 
MUTUAL INSURANCE COMPANY, 


MINNEAPOLIS, MINN. 





Assets, January Ist, 1900............00.--- 2022-22-22 ce en ee ceeeee $209,020.47 
RA bg da rece tena acs Sawn decwaucsscamds aacssaecoe cadens 45,170.96 
Surplus to Poltoyhotdere...... 22.22.22. ccncen oo eene ene eee nee eens $163,849.51 


LEONARD PAULLE, President, C. H. SPENCER, Secretary. 





W. T. Woops, President. D. B. HALSTED, Vice-President, 
C. E. W. CHAMBERS, Secretary. 


LOVYDS 
PLATE GLASS 


Lasurance Company 
OF NEW YORK 


fash Capital Incorporated 
S 250000. ‘1882. 


Largest Assets, Largest Income and Largest Reserve of any Plate 
Glass Insurance Company in the World. 


T® NORTHWESTERN LIFE ASSOCIATION 


oF MINNEAPOLIS, MINNESOTA. 


Home Office, 322 and 324% Hennepin Avenue. 


Dr. J. F. FORCE, PRESIDENT. 
WALLACE CAMPBELL, Vice-Pres. Cc, E. FORCE, Sec. 
JAMES QUIRK, Treasurer. 


Membership, 13,249 





Organized 1885. 


A ind nick cenaghaaetntdissestncdeamrneneens $334,000 
PAID FOR DEATH LOSSES, 1899.......+- itaiendenecewacs ceeececce BAOSUG 
TOTAL LossEs AND CLAIMS PAID-OVER.....-.eeeeeeeeees oe eeee01,036,000 


~ Does}business in nearly all the Northern States, also Texas, Missouri, 
California, Idaho, Washington and Oklahoma. 


For an Agency, address the Association as above, 





~p SBMADOES AND TORNADO INSURANCE, 


By FrepErick L. HOFFMAN. 


The Spectator Company has issued in pamphlet form the 
above work, which is a careful study of all the statistics and 
other data upon the subject of Tornadoes and-other wind 
storms. It is the most complete and up-to-date treatise on the 
subject yet printed. It should be in the hands of every agent 
who is solicited to write Tornado Insurance. 

PRICES: 25 CENTS PER Copy; $12.00 PER HUNDRED. 
Address 
THE SPECTATOR COMPANY, 
95 William Street, New York. 





ESTERN ASSURANCE COMPANY 


OF TORONTO. Incorporated 1851. 





HON. GEO. A. COX, President. 
J. J. KENNY, Vice-President and Managing Director. 


UNITED STATES STATEMENT, JANUARY ist, 1900. 


PO a as ese ccctcetesecenaeus auntae cccccccccccccccses oh 054,554-96 
SURPLUS IN UNITED STATES.......... Csdedeedcace CR CRr am 





SURETY ON BONDS. 


MERICAN SURETY COMPANY. 
: 100 BROADWAY, NEW YORK. 


COMBE S occ icccncccuvicssasanvaseenchesase cheensuakomes $2,500,000 


BONDSMEN SUPERSEDED 
Bonds issued for Employees, Administrators, Guardians, and in Judicial proceedings. 


TRUSTEES, 

iene Spalding, Thomas S. Kirkwood, W. S. Gurnee, Morton F, Plant, Elihu Root, Henry 

. Lyman, Willis S. Paine, Wm. Nelson Cromwell, Austin Lathrop, W. A. Nash, 
Chauncey M. Depew, Jno. E. Searles, Warner Van Norden, Thos. F. Ryan, Jesse Johnson, 
H. H. Vreeland, W. L. Elkins, Wm. A. Wheelock, Cornelius N. Bliss, James A. Hayden, 
John J. Mitchell, Geo. F. Vietor, Walter S. Johnston, Geo. W. Blabon, Jno. C. Bullitt, 
James H. Eckels, Geo. S. Drake, R. C. Kerens,. James H. Hyde, Marcellus Hartley, 
se Sloane, Danl. S. Lamont, R. A. C. Smith, Clarence S. Wadsworth, Robt. T. Lincoln, 

enry H. Cook, E. F. Browning. C. H. Ludington, Jno. J. McCook, Geo, B. Sloan, W. H. 
Baldwin, Jr.. Robt, Pitcairn, Edw. N. Gibbs, Frank R. Lawrence, Edward E. Poor, Geo. 
S. Edgell, Andrew Mills, F. R. Coudert, Geo. W. Rogers, Jas. Stillman. 


HENRY D. LYMAN, President. 


| pentaalabiciesretiseesie LIFE & SAVINGS 
COMPANY, DES MOINES, IA. 





Capital Stock, - - - $100,000. 





TEN YEAR ENDOWMENT POLICY, 
RATE SAME AGES UP TO 60 YEARS. 
NO MEDICAL EXAMINATION REQUIRED, 


ORGANIZED UNDER IOWA INSURANCE LAWS, 


Agents wanted for Penn- 
sylvania and Wisconsin. 


Experienced the most phenomenal 
growth achieved in Life Insurance. 





ILLERS AND MANUFACTURERS 
INSURANCE CO., MINNEAPOLIS, MINN. - 





Gross Assets, January ISt, 1900...........005 ceeeeeeeceere $487,740 
MOR. 6.n6 iso cnnssdncdnn cecbsanesqauncnt ann 215,659 
Surplus over all Liabilities c< v5 0a 6 cack ccuadselweveadadas $272,081 
Losses Paid since crgamizatione. 660s kcs cscictecscesiecsewc $1,305,896 
Dividends paid since organization... ..........0...-eeeeeeee 168,156 





C. B. SHOVE, President. 


S. F. DANFORTH, Secretary. 
J. J. HUSS, Assistant Secretary. 
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THE 


ENTRAL ACCIDENT INSURANCE CO. 
PITTSBURG, PENNA. 


A STRONG STOCK COMPANY. 


ITS ACCUMULATIVE COMBINATION ACCIDENT POLICY 
BY FAR the best contract written. 


Also sells an improved form of Plate Glass Insurance. 
Agents Wanted. 


ADDRESS THE COMPANY, PITTSBURG, PENNA. 


RINCIPLES AND PRACTICE OF LIFE INSURANCE 
Sixtn Eprrion—Rgvisgep, ENLARGED AND IMPROVED. 

A Treatise on the Principles and Practice of Life Insurance.—With valuable Tables for- 
reference. A complete Arithmetical explanation of the computations involved in the- 
science of Life Contingencies. By NATHAN WILLEY. 

This edition contains entirely new descriptive text from that found in the former 
edition, and for the first time since the work was originally published, it has been care/udly- 
rewritten and recompiled, and entirely reset in new type. 


PRICES. 


Actuaries Edition, ce es os = ee ee & . Bae eee he . 
(This edition contains the 4, 3% and 3 per cent Am. Experience Valuation Tables.) 
Pocket Edition (with flexible leather cover), *- °° - + © * © © 2.50 
Cloth Edition, 7 - . = - - ~ - e * - : ° 2.00° 

Sent pre-paid on receipt of price. THE SPECTATOR COMPANY, 


95 Witt1am StrEET, New York. 





|, aie ASSURANCE COMPANY 


OF IRELAND. 
ESTABLISHED IN 1822. 


UNITED STATES BRANCH: 
HARTFORD, CONN. 


GEO. E. KENDALL, 
Manager. 





ANOVER FIRE INSURANCE CO., 


No. 34 PINE STREET, NEw YorK. 


ORGANIZED 1852, 


STATEMENT, JANUARY I, 1900. 
CASH CAPITAL 
Reserve for Reinsurance 
Reserve for all other Liabilities 
Net Surplus 


Total Assets, - 


I. REMSEN LANE, President. 


Cuarces L. Ros, Secretary. 
JoszrH McCorp, Asst Secretary. 





$3,097,641.09 


Howarp P, Gray, Vice-President. 
Cuarves A. SHaw, 2d Vice-Pres, 





“PACIFIC” POLICIES PROMOTE PROSPERITY. 





THE PACIFIC MUTUAL LIFE INSUR- 
ANCE COMPANY OF CALIFORNIA. 


Pacific Mutual Bldg., - 


Accident. Health. The strongest institution of its kind in the 
World. Policies SUPERIOR. Commissions INTERESTING. 


San Francisco. 
Life. 





EASTERN OFFICES: 174 BroApwAy, New York. 
EARLES F. HOLMES, SEcretAry EAST&RN DEPARTMENT. 


HE COLONIAL LIFE INS. CO. 
OF AMERICA. 
ORDINARY AND INDUSTRIAL INSURANCE. 


DIRECTORS. 

E. F. C. Youne, President First National Bank, J. C.; R. C. WasHsurN, President 
Hudson County National Bank; E. W. Kincsianp, President Provident Institution for 
Savings ; Wm. C. HeprpeENHEIMER, President People’s Safe Deposit and Trust Co.; Birp 
W. Spencer, President People’s Bank and Trust Co., Passaic; Joun A. Watxer, Vice- 
President Jos. Dixon Crucible Co.; B. M. SHANLEY, President Consolidated Traction Co.; 
Henry LeMBECK, President Lembeck & Betz Brewing Co.; Jos. D. Bepe, Counsel to the 
Company.; Wm. G. BumstEp, Wallis, Edwards & Bumsted; FLaveL McGes, McGee, Bedle 
& Bedle; Gzorce F. Perkins, Perkins, Goodwin & Co., N. Y.; Lawrence Facan, Presi- 
dent Fagan Iron Works; Wm. Murray, Treasurer Larchmont Water Co.; Jas. S. BAILEY, 
Le Bailey & Co., New York; Rosert Davis, President Jersey City Supply Co.;E. J. 

EPPENHEIMER, Secretary ; E. L. Youna, Jersey City Coal Co.; Pp. F. Wansur, Postmaster 
of Jersey City; J. E. Hutsnizer, Jr., Secretary N. J. Title Guarantee and Trust Co. 





An Assurance of Safe and Conservative Management. 


HOME OFFICE: 


43 Montgomery St. JERSEY CITY N. J. 





WASHINGTON LIFE 


INSURANCE COMPANY 
OF NEW YORK. © 


$ 16,000,000: 


E. S. FRENCH, 
Vice-President. 


ASSETS, 


W. A. BREWER, Jr., 
President. 





COMMERCIAL UNION 


ASSURANCE CO., LIMITED, 
OF LONDON. 


OFFICE : 


Cor. Pine & William Sts., 
New York. 





1825. 1900. 


HE PENNSYLVANIA FIRE INS. CO., 
OF PHILADELPHIA. 


os |) Serene ere ianeenueet $400,000.00 
ASSETS, January 1, 1900..............+-$5)171,306.21 


R. DALE BENSON, President. W. GARDNER CROWELL, Secretary. 
foun L. THomson, Vice-President, CHARLES W. MERRILL, Ass’t Secretary. 
Ws. J. Dawson, Sec’y of Agency Department. 

W. S. BANTA, Manager for Metropolitan District, 
72 William St., New York. 





CHARTERED 1866, THIRTY-THREE YEARS SUCCESSFUL BUSINESS. 


_ HARTFORD LIFE INS. CO., 
HARTFORD, CONN. 


Every desirable form of up-to-date contract is issued by this 
old and sterling company. 

All rates and values guaranteed in the contract, 

Eighteen and one half million dollars paid in benefits. 

Ratio of assets to liabilities $142 to $100. 


GEO. E. KEENEY, 
President. 


CHAS. H. BACALL, 
Secretary. 
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INCORPORATED 1799) 


Aer 
” PROVIDENCE, Rf! 


HE AMERICAN FIRE INSURANCECO. 


OF PHILADELPHIA. 





Cash Capital 
Reinsurance Fund, and other Liabilities 
Surplus, over all liabilities 


Assets, January 1, 1900 
Office—Company’s Building, 308 and 810 Walnut Street. 


ALEDONIAN INSURANCE COMPANY 
OF SCOTLAND. Founded 1805. 


‘* Tue OLpEst ScoTTisH INSURANCE OFFICE.”’ 
UNITED STATES HEAD OFFICE, 27-29 PINE —s 
STATEMENT, JANUARY Ist, 1 





N.-Y¥. CITY. 


$1,952,119.29 
137,206.49 
$814,912.80 


CuHares H. Post, U.S. Manager. N. A. McNEIL, Assistant U. S. Manager. 


ANUFACTURERS’ AND MERCHANTS’ MU- 
TUAL INSURANCE CO, OF ROCKFORD, ILL. 


Total Assets, Jan. Ist, 1900 
Liabilities, 47,450. 90 
Surplus above all liabilities $439,704.23 
Losses paid since organization, $807, Scrip dividends paid since organization, $8,953. 
Cash dividends paid since organization, $ 
HENRY W. PRICE, President. RGE W, CARSE, Smeneney: 
GEO. B. KELLEY, Vice-President. F. F. WORMWOOD, Treasu 
ORGANIZED FEB. 11, 1881. CORRESPONDENCE SOLICITED 








INCORPORATED A. D. 1804. 


HE UNION INSURANCE COMPANY, 
OF PHILADELPHIA, PA. 
FIRE INSURANCE EXCLUSIVELY. 
CAPITAL, - ~ ~ $200,000 
Losses Paid since Organization, - 17,661,233 


Cc. S. HOLLINSHEAD, President 





kK. R DANNELS. Secretarv. 


MUTUAL RESERVE FUND LIFE 
ASSOCIATION, 


(INCORPORATED. ) 


FREDERICK A. BURNHAM, President. 


MUTUAL RESERVE BUILDING, - - . - 2 NEW YORK CITY. 


INSURANCE 
ON PURELY 


MUTUAL BASIS 


1881 RESULTS UNPARALLELED 


Total Death Losses paid by MUTUAL RESERVE FUND LIFE 
ASSOCIATION since organization, over 


FORTY MILLION DOLLARS. 


1900 





Competent Men Can Secure Liberal Contracts by Applying to 
the Home Office or to any of the Managers or General Agents. 





—THE— 


Metropolitan Plate Glass 
INSURANCE COMPANY 


Or NEw YORK. 





CHARTERED 187. 
The Oldest New York Company in its Line. 


Seneiaanin 1900, 
Assets, - - - - $484/83.01 
Capitan au Net Suapcus, - 330,624 


™ EUGENE H. WINSLOW....President. 
DANIEL D. WHITNEY...Vice-Pres’t. 
> S. Wm. Sec’y 
CHAs. F. nee" 

No. 164 La Salle St. 








™ Oikos 





~ RAVWAY OFFICIALS & EMPLOYES 


ACCIDENTASSOCIATION 
INDIANAPOLIS, IND. 


WE PAY AGENTS TO REPRESENT US AND NOT TALK 
AGAINST STHER COMPANIES. 


ANIMAS FUN, SAGAS GAC 





ESTABLISHED 1853. 


HE THURINGIA INSURANCE CO. 
OF ERFURT, GERMANY. 


UNITED STATES DEPARTMENT: 100 William Street, New York, N. Y. 
F. G. VOSS, Manager and Attorney. 





HE INTERNATIONAL REGISTRY CO. 


(Incorporated under the Laws of the State of New York.) 


Special Accident Insurance combined with registration for identification and care in 
sickness, accident or death. 
$500.00 Policy, $1.00. year; $1500.00 Policy, $3.00 a year; $2,500.00 Policy, $5.00 a year. 


RELIABLE REPRESENTATIVES WANTED EVERYWHERE, 


THE INTERNATIONAL REGISTRY CO. 
P. R. CUNNINGHAM, Secretary. 189 Broadway, New York 





HE MASONIC EQUITABLE ACCI- 
DENT ASSOCIATION, 
131 Devonshire Street, Boston, Mass. 
AMPLE ASSETS. UP-TO-DATE POLICIES. 
Agents wanted in New York, Pennsylvania and Ohio, 
WILLIAM H. JONES, General Manager. 





TAKE NOTICE! 








NSURANCE MEN WHO WANT THE MOST 
liberal contract in existence for SICK, ACCIDENT and DEATH 
benefit insurance, address, COLUMBIAN RELIEF FUND ASSOCIATION, 
Indianapolis, Ind. All claims GUARANTEED by a Reserve Funddeposited 
with the Auditor of State of Indiana. 





— PLACE FOR YOUR OVER-AGED 


RISKS is no longer to send them to your Company and 
have them rejected, but send them direct to 


THE OLD WAYNE MUTUAL LIFE, 


Indianapolis, Ind., who make a specialty of OLD PEOPLE’s 
INSURANCE AT POPULAR RATES. 


Write for supplies and our gilt-edged terms to agents 
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The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEw YORK.) 


_THE LEADING INDUSTRIAL INSURANCE COMPANY OF AMERICA. 


Is represented in all the principal cities of the United States and in Canada. 





A present clientage of over Five Million Policy-holders attests its popularity. 


Assets of over Fifty Millions of Dollars, with Liabilities of Demonstrate Its 
Forty-three Millions, anda Surplus of over Seven Millions of Dollars f Financial Stability 


The Payment of over Two Hundred and Fifty Death 
Claims daily tells of the good it does, 


INSURANCE IN FORCE OF OVER §$800,000,000 ATTESTS ITS 
GREATNESS AND FAVOR WITH THE PUBLIC. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 


AGENTS WANTED.—Apy honest, capable, industrious man, who is willing to 
begin at the bottom and acquire a complete knowledge of the details of the business by 
diligent study and practical experience, can, by demonstrating his capacity, establish his 
claim to the highest position in the field, It is within his certain reach. The opportunities 
for merited advancement are unlimited, All needed explanations will be furnished upon 
application to the Company’s Superintendents in any of the principal cities, or to the Home 
Office, No. 1 Madison Avenue, New York City. 


OFFICERS: 


JOHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. GASTON, 2d Vice-Pres’t. 
GEORGE B. WOODWARD, Secretary. J. J. THOMPSON, Cashier and Asst. Sec’y 
JAMES M. CRAIG, Actuary. JAMES S. ROBERTS, Asst. Sec’y. 
STEWART L. WOODFORD, Counsel. THOS. H. WILLARD, Med. Director. 
A. S. KNIGHT, Asst. Med. Director. 





REVISED EDITION, 1899... 


SYSTEM AND TABLES 
LIFE INSURANCE 


A Treatise Developed from the Experience and Records of Thirty 
American Life Offices, under the direction of a 
Committee of Actuaries. ' 


By LEVI W. MEECH, Actuary in Charge. 
SYNOPSIS OF CONTENTS :—Part First: Elementary Ob- 


servations and Tables; Division First, Mortality and Loss Experience; 
Second, Climatic Tables; Third, Medical Statistics; Fourth, Time and 
Monetary Tables. Part Second: Life Annuities and Insurances; I, 
First Principles of Probability for Reference; II, The Life Table, Law 
of Mortality Established; III, Present Value of Life Annuities; IV, Ex- 
pectation of Life and Probable Life; V, Commutation Tables; VI, Single 
and Annual Premiums of Insurance; VII, Reserve or Valuation of Poli- 
cies; VIII, Life Annuities, Survivorship and Reversionary Annuities, 
Successive Lives; IX, Derivative Formulas, The Continuous Method}; 
X, Insurance on Lives according to the order of Survivorship, Notation, 
Interpolation, Constants. 


PRICE, $10 per Copy; Bound in Half Calf. 


NEW CALCULATION TABLES FOR MULTIPLICATION AND DIVISION, 


* Mr. Meech is also the author of a valuable series of calculation tables 
for multiplication and division. This work was reviewed at length in 
the columns of THE SPECTATOR for March 23, 1899. Economy in 
mathematics is desired by all, and for the simple problems of multipli- 
cation and division this work most amply fills the bill. It is a BOOK 
MACHINE, where you can place your finger at once on the page and 
line you want and obtain the result desired. 
PRICE, $10, Substantially Bound in Leather. 

The Spectator Company are publishers of and sole selling agents for 
both SYSTEM AND TABLES OF LIFE INSURANCE and THE 
BOOK MACHINE. Allorders will be promptly filled by the under- 
signed, post or express prepaid. 


THE SPECTATOR COMPANY, 
05 William Street, New York. 





DISTRIBUTION 


BY STATES OF 


FIRE INSURANCE 


IN THE 


UNITED STATES. 
IN 1899. 


HANDY little volume with the above descriptive title has just been 
issued from the press of The Spectatur Company. Its value will be 
readily recognized by managers, specials and local agents desiring 

to keep abreast of the times. This is the most complete book purporting to 
present a digest of the fire insurance business of this country, for it give» the 
business of the mutual companies, separate from that of the stock companies. 
In addition the marine business in the various States is given, separate from 
the fire business. 

Two recapitulation tables follow the tables showing the transactions of 
the individual companies in each State ; one gives the grand totals by States 
of fire and marine losses and premiums combined for 1899, 1895 and 1890, 
with grand totals for each of the last 15 years and a summary for that period ; 
the other presents the totals by States of the fire losses, premiums and risks 
written of the stock and mutual companies separately, and also of the marine 
business, for 1899. 

This work is a valuable aid to the underwriter, and every member of the 
fraternity should have a copy on his desk. Companies should provide thei: 
special agents with copies of this publication. 


PRICES: 


‘In Manilla Cover, $1.00; in Flexible Leather Cover, $1.50 


Discounts on large orders. 


Address, 
THE SPECTATOR COMPANY, 
95 William Street. New York. 





“The Leading Fire Insurance Company of America.” 





Incorporated 1819. Charter Perpetual. 


Ce IN so oases hace seass ons enes eexeewrecess . -£ 4,000,000.00 
CR TNR cians ciivnisevens sdewen's éeasesereeee eas 13,019,411.20 
CT taN AIGIADUTAGLOS 5 5 5:5) 555:4i5%0:« ores 010: 9:/sisial ase visieieeis- 010 oi e'sleioiele's 3,861,796. 13 
Net Surplus. ........sccoccscccscccccces ar oietareieie lave! ethiexevsr a 5,157,615.07 
Surplus as to Policyholders............- e siberiiawrneed Mees 9,157,615 07 
Losses Paid in Si Yeats. ...cccsccccdesers aioe see wie've.ci6e 1867042; 004.50 


WM. B. CLARK, President. 
W. H. KING, Secretary. E. O. WEEKS, Vice~Pres. 


A.C. ADAMS, 


HENRY E. REES, | Assistant Secretaries. 


WESTERN BRANCH, § KEELER & GALLAGHER, 
413 Vine St., Cincinnati, O. | General Agents 
NORTHWESTERN BRANCH, f WM. H. WYMAN, Gen’! Agent. 
Omaha, Neb. | W. P. HARFORD, Ass’t Gen’l Agent. 


PACIFIC BRANCH, Gen’! 
San Francisco, Cal. { BOARDMAN & SPENCER, t Agents 
( CHICAGO, ILL,., 145 La Salle St. 
INLAND MARINE | NEW YORK, 52 William St. 
DEPARTMENT } BOSTON, 05 Kilby St. 
PHILADELPHIA, 229 Walnut St. 





Si 





